
M.Com.–II Semester–IV (CGS) Examination 

ENTREPRENEURSHIP AND SKILL DEVELOPMENT 

 

                              

 

1.     The concept of entrepreneur is intimately associated with the three  

elements  organizing and innovating. 

(a)   Directing                         b)   Risk-bearing 

(c)   Controlling                     d)   Staffing 

 

2.     Entrepreneurship is based on purposeful and  innovation. 

(a)   Dynamic                       (b)   Systematic 

(c)   Creativity                    (d)   None of these 

 

3.     The  successful  entrepreneurs  do  not  take                  _. 

(a)   Decision                     (b)   High risk 

(c)   Low  risk                    d)   None of these 

 

4.     Entrepreneurship  promotes capital  formation  by mobilizing  the  idle  saving of the            

_. 

(a)   Public                       (b)   Govt. 

(c)   Private                       (d)   None of the above 

 

5.     Patent  rights  are  exclusive  rights  given  to                    _. 

(a)   Producer     (b)   Inventors 

(c)   Govt.         (d)   Entrepreneur 

 

6.     Protection  for  Industrial  Designs  in  India  is  provided  for  years. 

(a)   10                (b)   20 

(c)   12               (d)   15 

 

7.     Environment (Protection) Act established in                _. 

(a)   1986     (b)   1982 

(c)   1985      (d)   1990 

 

8.     _______  is  simply  the  strategy  to  achieve  the  objectives  of  proprietors  of  the  

business. 

(a)   Business  capital       (b)   Business plan 

(c)   Business document     (d)   None of these 

 

9.     Women  entrepreneur  is  defined  as  enterprise  owned  and  controlled  by  a  woman  

having  a minimum financial interest of _________ of the capital. 

(a)   70%                  b)   75% 

(c)   50%                  d)   51% 

 

10.   Entrepreneurship  emerging  in  ________  is  called  rural entrepreneurship. 



(a)   City  area                             (b)   Rural  area 

(c)   District  area                      (d)   None of these 

 

11.   Which  activities  are  included  in  scope  of  small  enterprises  ? 

(a)   Manufacturing             (b)   Servicing 

(c)   Ancillary  Industries    (d)   All  of  the  above 

 

12.   Project  selection  process  starts  with  the  generation  of    _. 

(a)   Creativity                 (b)   Product  idea 

(c)   Production                (d)   None of these 

 

13.   Venture  capital  is  concerned  with                _. 

(a)   New  project  having  potential  for  higher  profit 

(b)   New project of high technology 

(c)   New  project  having  high  risk 

(d)   All  of  the  above 

 

14.   PERT stands  for                    _. 

(a)   Planning Evaluation Report Test 

(b)   Programme Evaluation and Review Technique 

(c)   Planning Evaluation Report Technique 

(d)   Planning Evaluation and Review Technique 

 

15.   Why  should  an  entrepreneur  do  a  feasibility  study  for  starting  a  new  venture  ? 

(a)   To  identity  possible  sources  of  funds 

(b)   To  see  if  there  are  possible  barriers  to  success 

(c)   To  estimate  the  expected  sales 

(d)   To  explore  potential  customers 

 

16.   Industrial  Credit  and  Investment  Corporation  of  India  Ltd.  (ICICI)  was  set  up  in            

_. 

(a)   1965            (b)   1955 

(c)   1975           (d)   1970 

 

17.   _________ communication includes face-to-face Telephone, Radio or Television and other 

media. 

(a)   Non-verbal communication 

(b)   Written communication 

(c)   Visualization 

(d)   Spoken or verbal communication 

 

18.   "Leadership is the activity of influencing people to strive willingly for mutual objectives" 

by                _. 

(a)   Chester  Barnard      (b)   Drucker 

(c)   George  Terry          (d)   Alford 



19.   SSIs  also  known  as  MSME  are  defined  and  categorized  by  Micro,  Small  and  

Medium Enterprises Development Act          _. 

(a)   2006      (b)   2009 

(c)   2010       (d)   2012 

 

20.   Manufacturing  enterprises  in  which  investment  in  plant  and  machineries  does  not  

exceed Rs.                    _. 

(a)   20 lakhs      (b)   25 lakhs 

(c)   10 lakhs     (d)   30 lakhs 

 

21.     “Entrepreneurship is a purposeful activity of an individual or a group of associated 

individuals undertaken to initiate, maintain or aggrandize by production or distribution by 

economic goods  and  services.” 

(a)   Income                                                   (b)   Loss 

(c)   Profit                                                       (d)   All  of  the  above 

 

22.     The concept of entrepreneur is internately associated with the three elements            

and  innovating. 

(a)   Directing                                                 (b)   Controlling 

(c)   Staffing                                                   (d) Risk-bearing organizing 

 

23.     Entrepeurship  promotes  capital  formation  by  mobilizing  the  idle  saving  of  the  : 

(a)   Government                                            (b)   Public 

(c)   Private                                                    (d)   None  of  these 

 

24.     Patent  rights  are  exclusive  rights  given  to  : 

(a)   Producer                                                 (b)   Govt. 

(c)   Inventors                                                 (d)   Entrepreneurs 

 

25.     A  model  of  factor  influencing  the  emergence  of  entrepreneurship was  developed  by   

(a)   Ricardo                                                   (b)   McClelland 

(c)   Abdul Aziz  Mahmud                            (d)   None  of  these 

 

26.     Copyrights  provide  protection  upto  _____  years  after  the  death  of  the  creator. 

(a)   40                                                            (b)   50 

(c)   30                                                            (d)   20 

 

27.     Environment  Protection Act  was  established  in  : 

(a)   1986                                                        (b)   1982 

(c)   1985                                                        (d)   1990 

 

28.     Among  some  accomplished  women  entrepreneurs  _____  is  famous  in  beauty  

chemical. 

(a)   Sudha  Murti                                           (b)   Yamutai  Kirloskar 

(c)   Nargis  Wadia                                         (d)   Shahnaz  Hussain 

 



29.     Protection  of  Industrial  Designs  in  India  is  provided  for  years. 

(a)   12                                                            (b)   10 

(c)   20                                                            (d)   15 

 

30.   Business  plan  is  like  road  map  to-  success. 

(a)   Short  term                                              (b)   Long  term 

(c)   Medium  term                                         (d)   None  of  these 

 

31.   All  village  industries  have  been  grouped  into  _____  major  categories. 

(a)   12                                                            (b)   7 

(c)   13                                                            (d)   9 

 

32.   Which  activities  are  included  in  scope  of  Small  Enterprises  ? 

(a)   Servicing                                                (b)   Manufacturing 

(c)   Ancillary  Industries                               (d)   All  of  the  above 

 

33.   Product  details  include  product  utility,  product  range  and  _. 

(a)   Product  Idea                                           (b)   Product  Design 

(c)   Product  Report                                       (d)   None  of  these 

 

34.   Women enterprise is defined as enterprise owned and controlled by women having a 

minimum financial  interest  of  _____%  of  capital. 

(a)   75                                                            (b)   70 

(c)   50                                                            (d)   51 

 

35.   Venture  capital  is  concerned  with  : 

(a)   New  project  having  potential  for  higher  profit 

(b)   New  project  of  high  technology 

(c)   New  project  having  high  risk 

(d)   All  of  the  above 

 

36.   Why  should  an  entrepreneur  do  a  feasibility  study  for  starting  a  new  venture  ? 

(a)   To  identify  possible  sources  of  funds 

(b)   To  see  if  there  are  possible  barriers  to  success 

(c)   To  estimate  the  expected  sales 

(d)   To  explore  potential  customers 

 

37.   The Industrial Policy statement of 1977 proposed the setting up of a district level institution 

called  : 

(a)   Technical  Consultancy  Organisation 

(b)   DIC 

(c)   State  Industries  Development  Corporation 

(d)   State  Financial  Corporation 
 

38.   ICICI  was  set  up  in  : 

(a)   1965                                                        (b)   1955 

(c)   1975                                                        (d)   1960 



39.   “Leadership  is  the  activity  of  influencing  people  to  strike  willngly  for  mutual  

objectives” by  : 

(a)   Chester  Barnard                                     (b)   Drucker 

(c)   George  Terry                                          (d)   Alford 

 

40.   Manufacturing  enterprises  in  which  investment  in  plant  and  machineries  does  not  

exceed Rs.  _____ 

(a)   20  Lakhs                                                (b)   25  Lakhs 

(c)   10  Lakhs                                                (d)   30  Lakhs 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



M.Com.  Semester—IV  (C.G.S.)Examination 

 

SALES AND  DISTRIBUTION  MANAGEMENT 

                             

 

(1)   Sales  Management  has  the  following  objectives  : 

I.    Increase  Sales  volume. 

II.    Increase  profit. 

III.   Sustaining  growth. 

(a)   I  and  II                                                  (b)    Only  II 

(c)   II  and  III                                                (d)    All  of  them 

 

(2)   Sales  Management  offers  which  of  the  following  advantages  ? 

(a)   Reduces  uncertainties 

(b)   Better  coordination 

(c)   Improves  motivation 

(d)   Reduces uncertainties, Better coordination, Improves motivation, Facilitates control. 

 

(3)   A  Sales  Organization  is  a  foundation  for  effective  execution  of  : 

(a)   Sales  Policy  and  Sales  programme     (b)    Sales  Control  and  Sales  budget 

(c)   Sales  force  and  Sales  audit                  (d)    Sales  budget  and  Sales  audit 

 

(4)   Sales  forecasting  may  be  undertaken  at  ___________  . 

(a)   Macro  level  and  firm  level                  (b)    Industry  level  and  firm  level 

(c)   Macro  level  and  industry  level            (d)    Macro level, firm level and industry level 

 

(5)   Personal  selling  is  a  __________  . 

(a)   One  way  Communication                     (b)    Two  way  Communication 

(c)   Both  (a)  and  (b)                                    (d)    None  of  these 

 

(6)   In  olden  days  salesman  was  merely  a/an  __________  . 

(a)   Decision  taker                                       (b)    Order  taker 

(c)   Decision  and  order  taker                      (d)    Neither  decision  taker  nor  order  taker 

 

(7)   Sales  territory  helps  in  matching  the  selling  ________  and  sales ________  . 

(a)   efforts,  opportunities                             (b)    neglect,  opportunities 

(c)   enabling,  opportunities                         (d)    ensuring,  opportunities 

 

(8)   Sales  promotion  is  among  the  _________  pillars  of  promotional  mix. 

(a)   Four                                                        (b)    Three 

(c)   Two                                                        (d)    Five 

 

(9)   Which  of  the  following  are  the  important  device  to  motivate  Salesman  ? 

(a)   Sales  contests  and  conventions           (b)    Sale  convention  and  conferences 

(c)   Promotion,  payrise,  bonus                    (d)    All  of  these 

 



 

(10) A sales quota is a _________ goal assigned to sales unit relating to a particular time 

period. 

(a)   Qualitative                                             (b)    Quantitative 

(c)   Both  (a)  and  (b)                                    (d)    Neither  of  them 

 

(11) Sales  budgets  contains  an  estimate  of  ________  . 

(a)   Total  Sales 

(b)   Expenses  on  Sales 

(c)   Total  Sales  expenses  on  Sales  and  the  income  from  Sales  for  a  future  period  of ime 

(d)   Target  of  Sales 

 

(12) Sales  audit  is  a  technique  for  __________  . 

(a)   Sales  forecast                                        (b)    Sales  management 

(c)   Sales  control                                          (d)    Sales  budget 

 

(13) _________ conflict occurs when there is conflict between members at different levels 

within  the  same  distribution  channel. 

(a)   Vertical  channel                                     (b)    Horizontal  channel 

(c)   Multi  channel                                        (d)    Single  channel 

 

(14) Marketers  have  three  basic  levels  of  intensity  to  choose  patterns  of  distribution  : 

(a)   Intensive,  Exclusive,  Vertical               (b)    Intensive, Vertical,  Horizontal 

(c)   Intensive,  Selective,  Exclusive            (d)    Horizontal,  Vertical,  Parallel 

 

(15) Factory  outlets  are  owned  and  operated  by  __________  to  self  surplus  goods. 

(a)   Retailers                                                 (b)    Middlemen 

(c)   Wholesalers                                           (d)    Manufacturers 

 

(16) Company  has  to  have  some  criteria  for  evaluation  of  distribution  system.  It  may 

include  _________  . 

(a)   Cost  of  distribution                               (b)    Cost  Saving 

(c)   Net  Cost                                                 (d)    Direct  Cost 

 

(17) Warehouse,  like  production,  is  a  very  important  function  of  _________  . 

(a)   Physical  distribution                             (b)    Consumption  distribution 

(c)   Seasonable  distribution                         (d)    Quality  distribution 

 

(18) __________ this is a popular channel option sued in groceries, drugs, drug goods etc. 

(a)   Manufacturer → Wholesaler → Retailer → Consumer 

(b)   Manufacturer → Retailer → Consumer 

(c)   Manufacturer → Agent → Wholesaler → Retailer → Consumer 

(d)   Manufacturer → Wholesaler → Consumer 

 

(19) Transportation  is  described  as  __________  . 

(a)   Industrial  Marketing                             (b)    Personal  Marketing 



(c)   Physical  Marketing                               (d)    Special  Marketing 

(20) The  word  ‘Retail’  originates  from  a  _                    Word. 

(a)   French  — American                             (b)    French  —  Greek 

(c)   French  —  German                                (d)    French  —Italian 

 

21.     Sales  management  is  ————  function  in  many  organizations. 

(a)   Key                                                             (b)   Broad 

(c)   Primary                                                       (d)   Secondary 

 

22.     State  which  statement  is  correct  : 

(I)    In a good sales organization, all the activities of departments are organized unplanned. 

(II)   In  a  good  sales  organization,  all  the  activities  of  departments  are  carefully  planned. 

(a)   Statement  (I)                                              (b) Statement  (II) 

(c)   Statements  (I)  and  (II)                              (d)   Neither  Statement  (I)  nor  (II) 

 

23.     ————  and  ————  create  a  sound  sales  organization. 

(a)   Limited  labour  and  limited  delegation  of  authority 

(b)   Unlimited  labour  and  limited  delegation  of  authority 

(c)   Division  of  labour  and  proper  delegation  of  authority 

(d)   Limited  labour  and  unlimited  delegation  of  authority 

 

24.     In every forecast special factors peculiar to the ———— and ———— must be taken into 

account. 

 

(a)   Growth,  Development                               (b)   Product,  Market 

(c)   Resource,  Product                                     (d)   Increase,  Sales 

 

25.     Personal  Selling  is  ————  important  ingredient  in  ————  . 

(a)   Least,  Promotion  Mix                               (b)   Minimum, Promotion  Mix 

(c)   Not,  Promotion  Mix                                  (d)   Most,  Promotion  Mix 

 

26.     ————  designed  territories  is  suitable  for  both  urban  and  non–urban  areas. 

(a)   Wedge  Shaped                                           (b)   Circle  Shape 

(c)   Hopscotch  Shape                                       (d)   All  of  them 

 

27.     A  good  sales  promotional  programme  will  remove  the  ————  with  respect  to  

retail selling. 

(a)   Customer  dissatisfaction                           (b)   Retailer  dissatisfaction 

(c)   Wholesaller  dissatisfaction                       (d)   Agent  dissatisfaction 

 

28.     Complete  the  Phrase.  ‘Good  Salesmen  ————  .’ 

(a)   Are  not  made                                             (b)   Are  not  born  they  are  made 

(c)   Are  born                                                     (d)   Are  born  and  they  are  not  made 

 

29.     Under  which  strategy,  salesman  will  require  high  commission  and  incentives  ? 

(a)   Pull  Strategy                                              (b)   Push  Strategy 



(c)   Penetration  Strategy                                  (d)   Skimming  Strategy 

30.   Which  type  of  quotas  are  determined  to  achieve  designed  net  profit  and  control  the  

sales expenses  ? 

(a)   Sales  volume  quotas                                 (b)   Financial  quotas 

(c)   Combination  quotas                                  (d)   Activity  quotas 

 

31.   No  set  of  ————  has  been  developed  for  sales  audit. 

(a)   Policies                                                       (b)   Plan 

(c)   Premises                                                     (d)   Procedure 
 

32.   Under which method sales manager makes sales quotas on the basis of their experience and 

judgement  for  salesman  ? 

(a)   Past  performance  method                         (b)   Guess  method 

(c)   Composite  method                                    (d)   Neither  of  them 

 

33.   ————  and  ————  are  the  two  sides  of  the  same  coin. 

(a)   Communication,  dealer  councils 

(b)   Cooption,  arbitration 

(c)   Material,  inventory 

(d)   Physical  distribution,  marketing  logistics 

 

34.   To  the  supplier  middlemen  are  ————  . 

(a)   Sales  advisors                                            (b)   Sales  directors 

(c)   Sales  executives                                        (d)   Sales  experts 

 

35.   Telemarketing  is  a  form  of  ————  marketing. 

(a)   Personal                                                      (b)   Indirect 

(c)   Direct                                                          (d)   Organisational 

 

36.   In  physical  distribution  management  physical  distribution  costs  are  known  as  ——  . 

(a)   Cost  minimization                                     (b)   Inventory 

(c)   Output                                                         (d)   Inputs 

 

37.   Warehouse  aim  is  for  ————  purpose. 

(a)   Marketing                                                   (b)   Commercial 

(c)   Storage                                                        (d)   Manufacture 

 

38.   The  wholesaler  specializes  in  ————  trade. 

(a)   Individual                                                   (b)   Sale 

(c)   Retail                                                          (d)   Wholesale 

 

39.   Which  mode  of  transportation  is  suitable  for  perishable  items  ? 

(a)   Waterways                                                  (b)   Airways 

(c)   Railways                                                     (d)   Roadways 

 

40.   Multi-brand  outlets  are  also  known  as  ————  . 

(a)   E-Tailers                                                     (b)   Super  market 



(c)   Category  Killers                                        (d)   Discount  stores 

 

 

M.Com.  (Semester-IV)  (CGS)  Examination 

INTERNATIONAL FINANCING 

 

 

1.     Following  is  not  conceptually  distinct  but  interrelated  part  identifiable  in  International 

Finance  : 

(a)   International  Financial  Economics              (b)   International  Finance  Management 

(c)   Internal  Financial  Economics                       (d)   Internal  Finance  Market 

 

2.     ______  is  the  main  responsibility  of  manager  in  International  Financing. 

(a)   Motivation                                                      (b)   Auditing 

(c)   Budgeting                                                       (d)   None  of  these 

 

3.     The  purpose  of  risk  management  is  to  identify            _. 

(a)   Fund  for  growth                                            (b)   Potential  problems 

(c)   Support  in  emergencies                                (d)   All  of  the  above 

 

4.     Domestic  Finance  Manager  deals  with            _. 

(a)   Foreign  Exchange                                          (b)   Foreign  Direct  Investment 

(c)   Foreign  Institutional  Investment                  (d)   Domestic  Currency 

 

5.     Balance  of  payments  of  a  country  includes            _. 

(a)   Current  account                                             (b)   Monetary  account 

(c)   Capital  account                                              (d)   All  of  the  above 

 

6.     A  reduction  in  the  cost  of  production  will            _. 

(a)   Lead  to  movement  along  the  supply  curve 

(b)   Shift  to  demand  curve 

(c)   Shift  to  supply  curve 

(d)   Lead  to  an  extension  of  supply 

 

7.     ______  is  the  main  assumption  of  elasticity  approach  of  Marshal-Lerner. 

(a)   Supplies  of  exports  are  perfectly  elastic 

(b)   Supplies  of  imports  and  perfectly  elastic 

(c)   Supplies  of  exports  are  not  elastic 

(d)   Supplies  of  imports  are  not  elastic 

 

8.     Capital  Account  convertibility  is  a  ______  convertibility  freedom. 

(a)   Goods                                                             (b)   Services 

(c)   Currency                                                         (d)   None  of  these 

 

9.     Gold  standard  is  a  monetary  system  where  country’s  ______  value  is  linked  to  

Gold. 



(a)   Currency                                                         (b)   18  Carat 

(c)   22  Carat                                                          (d)   24  Carat 

 

10.   Bretton  Woods  agreement  was  established  in            _. 

(a)   1941                                                                (b)   1942 

 

(c)   1943                                                                (d)   1944 

 

11.   The  purpose  of  fixed  exchange  rate  system  is  to  keep  a  currency’s  value  within 

band. 

(a)   Narrow                                                            (b)   Wide 

(c)   Balance                                                           (d)   None  of  these 

 

12.   International  liquidity  is  associated  with  the  problem  of  Internation            _. 

(a)   Receipts                                                          (b)   Payments 

(c)   Imports                                                           (d)   Exports 

 

13.   The  location  of  domestic  market  is  ______  national  boundries. 

(a)   Inside                                                              (b)   Outside 

(c)   Inside  and  Outside                                        (d)   All  of  these 

 

14.   ______  plays  a  key  role  for  the  development  of  Euro  market. 

 

(a)   New York                                                       (b)   Beijing 

(c)   London                                                           (d)   None  of  these 

 

15.   Euribor  stands  for            _. 

(a)   Euro  Inter  Bank  Offered  Rate                     (b)   European  Inter  Bank  Offered  Rate 

(c)   Euro  Bank  Offered  Rate                               (d)   None  of  these 

 

16.   ______  is  money  market  instrument. 

(a)   Treasury  Bill                                                  (b)   Commercial  Papers 

(c)   Certificate  of  deposits                                   (d)   All  of  these 

 

17.   Which  of  following  is  not  matched  correctly  according  to  establishment  ? 

(a)   IBRD—1945                                                  (b)   IFC—1948 

(c)   IDA—1960                                                     (d)   MIGA—1988 

 

18.   IFC  stands  for            _. 

(a)   International  Finance  Corporation               (b)   Indian  Finance  Corporation 

(c)   Internal  Finance  Corporation                       (d)   International  Finance  Cooperative 

 

19.   ______  is  the  headquarter  of  the Asian  Development  Bank. 

(a)   Kathmandu                                                     (b)   Jakarta 

(c)   Manila                                                            (d)   Dhaka 

 



20.   SDR  stands  for            _. 

(a)   Special  Drawing  Rights                                (b)   Special  Draining  Rights 

(c)   Social  Drawing  Rights                                  (d)   Social  Draining  Rights 

21.  International capital market 

(a)    Innovative financial instrument (b)  Iinformation technology 

(c)    Deregulation(d)  Foreign exchange rate 

 

22.     Following is not concerned with  - subject in International Financing.                        

(a)    Individual interest rate                                     (b)    Exchange rate of Currencies 

(c)    Monetary System of world                             (d)   Foreign Direct Investment 

 

23.     The purpose of risk management is to identify   - .             

 (a)    Fund for growth                                              (b)   Support in emergencies 

(c)    Potential problems                                           (d)   All of above 

 

24.                      is the common goal of International Finance and Domestic Finance.                       

(a)    Providing Loan                                                (b)   Reducing Poverty 

(c)    Providing Assistance                                       (d)   Wealth Maximization 

 

25.     Final balance of payments of country is             .                     

(a)    fluctuates                                                          (b)   always balanced 

(c)    always deficit                                                  (d)   always surplus 

 

26.     A reduction in the cost of production will               .                

(a)   Shift to supply curve                                       (b)   Shift to demand curve 

(c)    Leads to movement along the supply curve   (d)   Leads to an extension of supply 

 

27.    A Firm that purpose to connect sellers and buyers of foreign currency____denominated 

bank deposit is entitled 

(a)    A wholesaler    (b)  A broker 

(c)    A bank   (d) An investor 

 

28.     Which of the following is not an advantage of full capital account convertibility ? 

(a)    Boosts exports                                                 (b)  Boosts imports 

(c)    Encourage exports                                          (d)Encourage imports 

 

 

29.     In England gold standard was suspended in ___    __ year.                 

(a)    1930                                                                (b)   1931 

(c)    1932                                                                (d)   1934 

 

30.   More instability in currency is called as 

(a)    country risk   (b) financial risk 

(c)    currency risk   (d) liquidity risk 

 

31.                is main type of international liquidity.                      



 (a)    Gold                                                                (b)   National Currency 

(c)    Borrowing facility                                            (d)   All of above 

 

 

32.   Case of foreign exchange_____ 

(a)    Exchange of claims denominated in another currency 

(b)   Exchange of bank deposit 

(c)    Exchange of cash issued by a foreign central bank 

(d)    All the above 

 

33.   Where is the location of domestic market in national boundaries ? 

(a)    Inside                                                               (b)   Outside 

(c)    Inside & Outside                                            (d)   All of these 

 

34.   Euro currency market is largely dominated by              .               

(a)    Yen                                                                  (b)   Euro Dollar 

(c)    Indian Rupees                                                 (d)   None of these 

 

35.   The characteristic of money market is                 .                   

(a)    Liquidity                                                          (b)   Safety 

(c)    Discount Price                                                 (d)   All of above 

 

36.   In 1944 international accord is recoginized as _________.                                              

(a)    Breton wood Aggrement   (b)  Exchange Aggrement 

(c)    International Trade(d) Fisher Effect 

 

37.   Exchange Rate entail delivery of trade currency within two business days know as_____ 

(a)    Forward rate   (b)  Future rate 

(c)    Spot rate(d) Bid rate 

 

38.   _________ is the current President of the World Bank Group.             

(a)    Roberto Azevedo                                            (b)   Robert Zoellick 

(c)    Jim Yong Kim                                                 (d)   Christine Lagarde 

 

39.   Which currency has largest weightage in SDR ? 

(a)    US Dollar                                                        (b)   Euro 

(c)    British Pound                                                   (d)   Japanese Yen 

 

40.   Largest number of buyer and sellers,greater the 

(a)    Liquidity   (b)   Speculation 

(c)    Heding   (d)   Forward Rate 
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CO-OPERATIVE  MANAGEMENT 

 

1.     In  ________  each  works  for  all  and  all  work  for  each. 

(a)   Co-operation                                              (b)   Capitalism 

(c)   Socialism                                                     (d)   Trade  Unionism 

 

2.     The  word  _________  literally  means  to  work  together  or  act  together. 

(a)   Organization                                               (b)   Company 

(c)   Co-operation                                              (d)   Association 

 

3.     The  Co-operative  Credit  Societies Act  was  passed  in     ---.  

 (a)   1901                                                            (b)   1902 

(c)   1903                                                            (d)   1904 

 

4.     In  India,  Co-operative  Week  will  be  celebrated  in  the  month  of    _. 

(a)   January                                                       (b)   July 

(c)   November                                                   (d)   October 

 

5.     Human  Resource  Management  is  the  management  of  _. 

(a)   Man                                                             (b)   Machine 

(c)   Material                                                      (d)   All  the  above 

 

6.     Recruitment  is  concerned  with                      _. 

(a)   Selecting  the  right  candidate                    (b)   Developing  a  pool  of  job  candidates 

(c)   Getting  applications                                  (d)   None  of  the  above 

 

7.     Which  of  the  following  is  not  a  method  of  selection  ? 

(a)   Advertisement                                            (b)   Interview 

(c)   Tests                                                            (d)   Reference  checking 

 

8.     On  the  job  training  does  not  include                        _. 

(a)   Coaching                                                    (b)   Job  rotation 

(c)   Under  study                                               (d)   The  case  study 

 

9.     Interest  rate  on  deposits  of  Cooperative  Societies  are  fixed  by _. 

(a)   RBI                                                             (b)   General  Body 

(c)   Registrar                                                     (d)   Government 

 

10.   Expand  NCDC  : 

(a)   National  Consumers  Dairy  Co-operatives 

(b)   National  Cooperative  Dairy  Corporation 

(c)   National  Consumers  Development  Corporation 

(d)   National  Cooperative  Development  Corporation 

 

11.   The  Head  office  of  NCDC  is  at                  _. 



(a)   Delhi                                                           (b)   Mumbai 

(c)   Kolkata                                                       (d)   Chennai 

 

12.   The maximum rate of dividend that can be paid by a Maharashtra Co-operative Society to 

a  member  is  ________  of  Share  Capital. 

(a)   12%                                                             (b)   15% 

(c)   20%                                                             (d)   25% 

 

13.   NAFED  is  connected  with                  _. 

(a)   Agricultural  Marketing                             (b)   Agricultural  Implements 

(c)   Conservation  of  fuels                                (d)   Animal  Husbandry 

 

14.   The  Head  Quarter  of  Maharashtra  State  Cooperative  Marketing  Federation  Limited  is 

at                    _. 

(a)   Pune                                                            (b)   Nagpur 

(c)   Mumbai                                                      (d)   Nasik 

 

15.   The  first  concept  of  marketing  is                      _. 

(a)   Selling  concept                                          (b)   Product  concept 

(c)   Relationship  marketing  concept               (d)   Societal  marketing  concept 

 

16.   Marketing  is  a  process  of  converting  the  potential  customers  into            _. 

(a)   Actual  Customers                                      (b)   Prospective  Customers 

(c)   Marketers                                                   (d)   None  of  these 

 

17.   The  rules  and  regulation  of  a  Co-operative  Society  is  formed  in  its         _. 

(a)   By  laws                                                      (b)   General  Body 

(c)   Co-operative Act                                       (d)   Co-operative  Rules 

 

18.   Co-operation  is  included  in  the  _________  Schedule  of  Indian  Constitution. 

(a)   V                                                                 (b)   VI 

(c)   VII                                                              (d)   IX 

 

19.   The  second  Co-operative  Societies Act  was  passed  in  the  year      _. 

(a)   1904                                                            (b)   1912 

(c)   1960                                                            (d)   1991 

 

20.   __________  can  cancel  the  Registration  of  Co-operative  Societies. 

(a)   Registrar                                                     (b)   Deputy  Registrar 

(c)   District  Registrar                                       (d)  Commissioner 

 

21.     The  membership  of  co-operative  society  is  : 

(a)   Optional                                                          (b)   Compulsory 

(c)   Free  of  charge                                                (d)  None  of  above 

 

22.     The  President  of  co-operative  society  is  : 



(a)   Owner                                                             (b)   Employees 

(c)   Officer                                                            (d)  Adviser 

 

23.     The  Administrative  Officer  of  co-operative  society  is  : 

(a)   Director                                                          (b)   Chief  Executive  Officer 

(c)   Deputy  Manager                                            (d)   Managing  Director 

 

24.     The  founder  member  of  the  co-operative  society  is  called  : 

(a)   Managing  Directors                                       (b)   Promoters 

(c)   Registrar                                                           (d)   Secretary 

 

25.     Which  of  the  following  is  objective  of  human  resource  management  ? 

(a)   Productivity                                                    (b)   Quality  of  work  life 

(c)   Organizational  change                                   (d)   All  the  above 

 

26.     Introducing  the  new  employee  to  the  job,  location,  surroundings  is  called  : 

(a)   Placement                                                       (b)   Job  design 

(c)   Recruitment                                                    (d)   Induction 

 

27.     The meeting of Board of Directors should be called minimum ______ time(s) in a month. 

(a)   1                             b)   2 

(c)   3                           (d)   4 

 

28.     Human  Resource  Planning  is  the  ______  step  in  the  management  function. 

(a)   Primary                                                           (b   Middle 

(c)   Final                                                                (d)   None  of  the  above 

 

29.     NABARD  was  established  on  : 

(a)   May  20,  1956                                                (b)   June  28,  1976 

(c)   Oct  12,  1987                                                 (d)   July  12,  1982 

 

30.   Reserve  Bank  of  India  follows  the  Minimum  Reserve  System  in issuing  currency  

since  : 

(a)   1950                                                                (b)   1952 

(c)   1954                                                                (d)  1956 

 

31.   Co-operative  Banks  in  India  are  registered  under  : 

(a)   Banking  Laws  (Co-op) Act,  1965               (b)   Banking  Regulation Act,  1949 

(c)   Companies  Act,  1956                                    (d)   None  of  these 

 

32.   Co-operative  Banks  in  India  have  a  : 

(a)   Two  tier  system                                             (b)   Three  tier  system 

(c)   Four  tier  system                                            (d)   Five  tier  system 

 

 

33.   ______  is  the  father  of  Modern  Marketing. 



(a)   Peter  Drucker                                                 (b)  Philip  Kotler 

(c)   F.W. Taylor                                                    (d)   Henry  Fayol 

 

34.   Marketing  is  a  process  which  aims  at  : 

(a)   Production                                                      (b)   Profit  making 

(c)   Satisfaction  of  customer  needs                    (d)   Selling  products 

 

35.   Which  is  the  feature  of  Direct  Marketing  ? 

(a)   One  to  one  communication                          (b)   Open  dialogue 

(c)   Personal  relationship                                     (d)   All  of  the  above 

 

36.   National  Agricultural  Co-operative  Marketing  Federation  is  known  as  : 

(a)   NIAM                                                             (b)   NAFED 

(c)   MARKFED                                                    (d)   NACMF 

 

37.   Co-operative  movement  originated  first  in  : 

(a)   Germany                                                         (b)   England 

(c)   France                                                             (d)   Spain 

 

38.   The  Rules  and  Regulations  of  a  co-operative  society  are  in  its  : 

(a)   Co-operative Act                                           (b)   Co-operative  Rules 

(c)   By  Laws                                                         (d)   General  Body 

 

39.   In  how  many  parts  are  Rural  Co-operative  Banks  divided  ? 

(a)   4                                                                      

(b)   2 

(c)   3                                                                       

(d)   5 

 

40.   The  main  object  of  audit  is  : 

(a)   Expression  of  opinion 

(b)   Detection  and  prevention  of  fraud  and  error 

(c)   Both  (a)  and  (b) 

(d)   Depends  on  the  type  of  audit 
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(1)   Sales  Management  has  the  following  objectives  : 

I.    Increase  Sales  volume. 

II.    Increase  profit. 

III.   Sustaining  growth. 

(a)   I  and  II                                                

 (b)    Only  II 

(c)   II  and  III                                                

 (d)    All  of  them 

 

(2)   Sales  Management  offers  which  of  the  following  advantages  ? 

(a)   Reduces  uncertainties 

(b)   Better  coordination 

(c)   Improves  motivation 

(d)   Reduces uncertainties, Better coordination, Improves motivation, Facilitates control. 

 

(3)   Sales  forecasting  may  be  undertaken  at  ___________  . 

(a)   Macro  level  and  firm  level                 

  (b)    Industry  level  and  firm  level 

(c)   Macro  level  and  industry  level           

  (d)    Macro level, firm level and industry level 

 

(4)   A  Sales  Organization  is  a  foundation  for  effective  execution  of  : 

(a)   Sales  Policy  and  Sales  programme 

 (b)    Sales  Control  and  Sales  budget 

(c)   Sales  force  and  Sales  audit                  

 (d)    Sales  budget  and  Sales  audit 

 

(5) In every forecast special factors peculiar to the ———— and ———— must be taken into 

account. 

(a)   Growth,  Development                              

  (b)   Product,  Market 

(c)   Resource,  Product                                      

(d)   Increase,  Sales 

 

(6) State  which  statement  is  correct  : 

(I)    In a good sales organization, all the activities of departments are organized 

unplanned. 

(II)   In  a  good  sales  organization,  all  the  activities  of  departments  are  carefully  

planned. 

 

(a)   Statement  (I)                                            

   (b) Statement  (II) 



(c)   Statements  (I)  and  (II)                              

 (d)   Neither  Statement  (I)  nor  (II) 

 

(7) Sales  management  is  ————  function  in  many  organizations. 

(a)   Key or main                                                             

(b)   Broad 

(c)   Primary                                                        

(d)   Secondary 

 

(8)  ————  and  ————  create  a  sound  sales  organization. 

(a)   Limited  labour  and  limited  delegation  of  authority 

(b)   Unlimited  labour  and  limited  delegation  of  authority 

(c)   Division  of  labour  and  proper  delegation  of  authority 

(d)   Limited  labour  and  unlimited  delegation  of  authority 

 

(9)   Personal  selling  is  a  __________  . 

(a)   One  way  Communication                     

 (b)    Two  way  Communication 

(c)   Both  (a)  and  (b)                                     

(d)    None  of  these 

 

(10)   In  olden  days  salesman  was  merely  a/an  __________  . 

(a)   Decision  taker                                        

(b)    Order  taker 

(c)   Decision  and  order  taker                       

(d)    Neither  decision  taker  nor  order  taker 

 

(11)   Sales  territory  helps  in  matching  the  selling  ________  and  sales ________  . 

(a)   efforts,  opportunities                              

(b)    neglect,  opportunities 

(c)   enabling,  opportunities                         

 (d)    ensuring,  opportunities 

 

(12)   Sales  promotion  is  among  the  _________  pillars  of  promotional  mix. 

(a)   Four                                                        

 (b)    Three 

(c)   Two                                                        

 (d)    Five 

 

(13) Personal  Selling  is  ————  important  ingredient  in  ————  . 

(a)   Least,  Promotion  Mix                               

 (b)   Minimum, Promotion  Mix 

(c)   Not,  Promotion  Mix                                   

(d)   Most,  Promotion  Mix 

 

(14)  ————  designed  territories  is  suitable  for  both  urban  and  non–urban  areas. 



(a)   Wedge  Shaped                                           

 (b)   Circle  Shape 

(c)   Hopscotch  Shape                                       

 (d)   All  of  them 

 

(15)  A  good  sales  promotional  programme  will  remove  the  ————  with  respect  to  

retail selling. 

(a)   Customer  dissatisfaction                            

(b)   Retailer  dissatisfaction 

(c)   Wholesaler  dissatisfaction                        

(d)   Agent  dissatisfaction 

 

(16) Complete  the  Phrase.  ‘Good  Salesmen  ————  .’ 

(a)   Are  not  made                                             

 (b)   Are  not  born  they  are  made 

(c)   Are  born                                                      

(d)   Are  born  and  they  are  not  made 

 

(17) A sales quota is a _________ goal assigned to sales unit relating to a particular time 

period. 

(a)   Qualitative                                             

 (b)    Quantitative 

(c)   Both  (a)  and  (b)                                    

 (d)    Neither  of  them 

 

(18) Sales  budgets  contains  an  estimate  of  ________  . 

(a)   Total  Sales 

(b)   Expenses  on  Sales 

(c)   Total  Sales  expenses  on  Sales  and  the  income  from  Sales  for  a  future  period  

of time 

(d)   Target  of  Sales 

 

 

(19)   Which  of  the  following  are  the  important  device  to  motivate  Salesman  ? 

(a)   Sales  contests  and  conventions           

 (b)    Sale  convention  and  conferences 

(c)   Promotion,  pay raise,  bonus                    

 (d)    All  of  these 

 

(20) Sales  audit  is  a  technique  for  __________  . 

(a)   Sales  forecast                                         

(b)    Sales  management 

(c)   Sales  control                                          

 (d)    Sales  budget 

 

(21)    Under  which  strategy,  salesman  will  require  high  commission  and  incentives  ? 



(a)   Pull  Strategy                                             

  (b)   Push  Strategy 

(c)   Penetration  Strategy                                   

(d)   Skimming  Strategy 

 

(22)  Which  type  of  quotas  are  determined  to  achieve  designed  net  profit  and  control  the  

sales expenses  ? 

(a)   Sales  volume  quotas                                  

(b)   Financial  quotas 

(c)   Combination  quotas                                  

 (d)   Activity  quotas 

 

(23) No  set  of  ————  has  been  developed  for  sales  audit. 

(a)   Policies                                                        

(b)   Plan 

(c)   Premises                                                      

(d)   Procedure 

 

(24) Under which method sales manager makes sales quotas on the basis of their experience and 

judgment  for  salesman  ? 

(a)   Past  performance  method                        

  (b)   Guess  method 

(c)   Composite  method                                    

 (d)   Neither  of  them 

 

(25) _________ conflict occurs when there is conflict between members at different levels 

within  the  same  distribution  channel. 

(a)   Vertical  channel                                     

 (b)    Horizontal  channel 

(c)   Multi  channel                                         

(d)    Single  channel 

 

(26) Marketers  have  three  basic  levels  of  intensity  to  choose  patterns  of  distribution  : 

(a)   Intensive,  Exclusive,  Vertical               

 (b)    Intensive, Vertical,  Horizontal 

(c)   Intensive,  Selective,  Exclusive             

 

(d)    Horizontal,  Vertical,  Parallel 

 

(27) Factory  outlets  are  owned  and  operated  by  __________  to  self  surplus  goods. 

(a)   Retailers                                                  

(b)    Middlemen 

(c)   Wholesalers                                            

(d)    Manufacturers 

 



(28) Company  has  to  have  some  criteria  for  evaluation  of  distribution  system.  It  may 

include  _________  . 

(a)   Cost  of  distribution                                

(b)    Cost  Saving 

(c)   Net  Cost                                                  

(d)    Direct  Cost 

 

(29)   ————  and  ————  are  the  two  sides  of  the  same  coin. 

(a)   Communication,  dealer councils 

(b)   Co-option,  arbitration 

(c)   Material,  inventory 

(d)   Physical  distribution,  marketing  logistics 

 

(30)   To  the  supplier,  middlemen  are  ————  . 

(a)   Sales  advisors                                             

(b)   Sales  directors 

(c)   Sales  executives                                         

(d)   Sales  experts 

 

(31)   Telemarketing  is  a  form  of  ————  marketing. 

(a)   Personal                                                       

(b)   Indirect 

(c)   Direct                                                           

(d)   Organisational 

 

(32)   In  physical  distribution  management  physical  distribution  costs  are  known  as  ——  . 

(a)   Cost  minimization                                      

(b)   Inventory 

(c)   Outputs                                                          

(d)   Inputs 

 

(33) Warehouse,  like  production,  is  a  very  important  function  of  _________  . 

(a)   Physical  distribution                              

(b)    Consumption  distribution 

(c)   Seasonable  distribution                          

(d)    Quality  distribution 

 

(34) __________ this is a popular channel option used in groceries, drugs, drug goods etc. 

(a)   Manufacturer → Wholesaler → Retailer → Consumer 

(b)   Manufacturer → Retailer → Consumer 

(c)   Manufacturer → Agent → Wholesaler → Retailer → Consumer 

(d)   Manufacturer → Wholesaler → Consumer 

 

(35) Transportation  is  described  as  __________  . 

(a)   Industrial  Marketing                              

(b)    Personal  Marketing 



(c)   Physical  Marketing                                

(d)    Special  Marketing 

 

(36) The  word  ‘Retail’  originates  from  a ………Word. 

(a)   French  — American                              

(b)    French  —  Greek 

(c)   French  —  German                                

 (d)    French  —Italian 

 

37.   Warehouse  aim  is  for  ————  purpose. 

(a)   Marketing                                                    

(b)   Commercial 

(c)   Storage                                                         

(d)   Manufacture 

 

38.   The  wholesaler  specializes  in  ————  trade. 

(a)   Individual                                                    

(b)   Sale 

(c)   Retail                                                          

 (d)   Wholesale 

 

39.   Which  mode  of  transportation  is  suitable  for  perishable  items  ? 

(a)   Waterways                                                   

(b)   Airways 

(c)   Railways                                                      

(d)   Roadways 

 

40.   Multi-brand outlets are  also  known  as  ————  . 

(a)   E-Tailers                                                     

 (b)   Super  market 

(c)   Category  Killers                                         

(d)   Discount  stores 
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(1)In every forecast special factors peculiar to the ———— and ———— must be taken into 

account. 

(a)   Growth,  Development 

  (b)   Product,  Market 

(c)   Resource,  Product 

(d)   Increase,  Sales 

 

(2) State  which  statement  is  correct  : 

(I)    In a good sales organization, all the activities of departments are organized 

unplanned. 

(II)   In  a  good  sales  organization,  all  the  activities  of  departments  are  carefully  

planned. 

 

(a)   Statement  (I)                                            

   (b) Statement  (II) 

(c)   Statements  (I)  and  (II)                              

 (d)   Neither  Statement  (I)  nor  (II) 

 

(3) Sales  management  is  ————  function  in  many  organizations. 

(a)   Key or main                                                             

(b)   Broad 

(c)   Primary                                                        

(d)   Secondary 

 

(4)  ————  and  ————  create  a  sound  sales  organization. 

(a)   Limited  labour  and  limited  delegation  of  authority 

(b)   Unlimited  labour  and  limited  delegation  of  authority 

(c)   Division  oflabour  and  proper  delegation  of  authority 

(d)   Limited  labour  and  unlimited  delegation  of  authority 

(5)    Sales  Management  has  the  following  objectives  : 

I.    Increase  Sales  volume. 

II.    Increase  profit. 

III.   Sustaining  growth. 

(a)   I  and  II                                                  

 (b)    Only  II 

(c)   II  and  III                                                

 (d)    All  of  them 

 

(6)   Sales  Management  offers  which  of  the  following  advantages  ? 

(a)   Reduces  uncertainties 



(b)   Better  coordination 

(c)   Improves  motivation 

(d)   Reduces uncertainties, Better coordination, Improves motivation, Facilitates control. 

 

(7)   Sales  forecasting  may  be  undertaken  at  ___________  . 

(a)   Macro  level  and  firm  level                 

  (b)    Industry  level  and  firm  level 

(c)   Macro  level  and  industry  level           

  (d)    Macro level, firm level and industry level 

 

(8)   A  Sales  Organization  is  a  foundation  for  effective  execution  of  : 

(a)   Sales  Policy  and  Sales  programme 

 (b)    Sales  Control  and  Sales  budget 

(c)   Sales  force  and  Sales  audit                  

 (d)    Sales  budget  and  Sales  audit 

 

(9)   Personal  selling  is  a  __________  . 

(a)   One  way  Communication                     

 (b)    Two  way  Communication 

(c)   Both  (a)  and  (b)                                     

(d)    None  of  these 

 

(10)   In  olden  days  salesman  was  merely  a/an  __________  . 

(a)   Decision  taker 

(b)    Order  taker 

(c)   Decision  and  order  taker                       

(d)    Neither  decision  taker  nor  order  taker 

 

(11)   Sales  territory  helps  in  matching  the  selling  ________  and  sales ________  . 

(a)   efforts,  opportunities 

(b)    neglect,  opportunities 

(c)   enabling,  opportunities 

 (d)    ensuring,  opportunities 

 

(12)   Sales  promotion  is  among  the  _________  pillars  of  promotional  mix. 

(a)   Four                                                        

 (b)    Three 

(c)   Two                                                        

 (d)    Five 

 

(13)Personal  Selling  is  ————  important  ingredient  in  ————  . 

(a)   Least,  Promotion  Mix                               

 (b)   Minimum, Promotion  Mix 

(c)   Not,  Promotion  Mix                                   

(d)   Most,  Promotion  Mix 

 



(14)  ————  designed  territories  is  suitable  for  both  urban  and  non–urban  areas. 

(a)   Wedge  Shaped 

 (b)   Circle  Shape 

(c)   Hopscotch  Shape 

 (d)   All  of  them 

(15) A  good  sales  promotional  programme  will  remove  the  ————  with  respect  to  

retail selling. 

(a)   Customer  dissatisfaction 

(b)   Retailer  dissatisfaction 

(c)   Wholesaler  dissatisfaction 

(d)   Agent  dissatisfaction 

 

(16) Complete  the  Phrase.  ‘Good  Salesmen  ————  .’ 

(a)   Are  not  made                                             

 (b)   Are  not  born  they  are  made 

(c)   Are  born 

(d)   Are  born  and  they  are  not  made 

 

 

(17)Under  which  strategy,  salesman  will  require  high  commission  and  incentives  ? 

(a)   Pull  Strategy 

  (b)   Push  Strategy 

(c)   Penetration  Strategy 

(d)   Skimming  Strategy 

 

(18)Which  type  of  quotas  are  determined  to  achieve  designed  net  profit  and  control  the  

sales expenses  ? 

(a)   Sales  volume  quotas                                  

(b)   Financial  quotas 

(c)   Combination  quotas 

 (d)   Activity  quotas 

 

(19)No  set  of  ————  has  been  developed  for  sales  audit. 

(a)   Policies                                                        

(b)   Plan 

(c)   Premises                                                      

(d)   Procedure 

 

(20) Under which method sales manager makes sales quotas on the basis of their experience and 

judgment  for  salesman  ? 

(a)   Past  performance  method                        

  (b)   Guess  method 

(c)   Composite  method 

 (d)   Neither  of  them 

(21) A sales quota is a _________ goal assigned to sales unit relating to a particular time 

period. 



(a)   Qualitative                                             

 (b)    Quantitative 

(c)   Both  (a)  and  (b)                                    

 (d)    Neither  of  them 

 

(22) Sales  budgets  contains  an  estimate  of  ________  . 

(a)   Total  Sales 

(b)   Expenses  on  Sales 

(c)   Total  Sales  expenses  on  Sales  and  the  income  from  Sales  for  a  future  period  

of time 

(d)   Target  of  Sales 

 

 

(23)   Which  of  the  following  are  the  important  device  to  motivate  Salesman  ? 

(a)   Sales  contests  and  conventions           

 (b)    Sale  convention  and  conferences 

(c)   Promotion,  pay raise,  bonus                    

 (d)    All  of  these 

 

(24) Sales  audit  is  a  technique  for  __________  . 

(a)   Sales  forecast 

(b)    Sales  management 

(c)   Sales  control 

 (d)    Sales  budget 

 

 

(25) _________ conflict occurs when there is conflict between members at different levels 

within  the  same  distribution  channel. 

(a)   Vertical  channel 

 (b)    Horizontal  channel 

(c)   Multi  channel 

(d)    Single  channel 

 

(26) Marketers  have  three  basic  levels  of  intensity  to  choose  patterns  of  distribution  : 

(a)   Intensive,  Exclusive,  Vertical               

 (b)    Intensive, Vertical,  Horizontal 

(c)   Intensive,  Selective,  Exclusive             

(d)    Horizontal,  Vertical,  Parallel 

 

(27) Factory  outlets  are  owned  and  operated  by  __________  to  self  surplus  goods. 

(a)   Retailers                                                  

(b)    Middlemen 

(c)   Wholesalers                                            

(d)    Manufacturers 

 



(28) Company  has  to  have  some  criteria  for  evaluation  of  distribution  system.  It  may 

include  _________  . 

(a)   Cost  of  distribution                                

(b)    Cost  Saving 

(c)   Net  Cost 

(d)    Direct  Cost 

 

(29)   ————  and  ————  are  the  two  sides  of  the  same  coin. 

(a)   Communication,  dealer councils 

(b)   Co-option,  arbitration 

(c)   Material,  inventory 

(d)   Physical  distribution,  marketing  logistics 

(30)To  the  supplier,  middlemen  are  ————  . 

(a)   Sales  advisors 

(b)   Sales  directors 

(c)   Sales  executives 

(d)   Sales  experts 

 

(31)Telemarketing  is  a  form  of  ————  marketing. 

(a)   Personal                                                       

(b)   Indirect 

(c)   Direct                                                           

(d)   Organisational 

 

(32)In  physical  distribution  management  physical  distribution  costs  are  known  as  ——  . 

(a)   Cost  minimization 

(b)   Inventory 

(c)   Outputs                                                          

(d)   Inputs 

 

 

33)Warehouse  aim  is  for  ————  purpose. 

(a)   Marketing                                                    

(b)   Commercial 

(c)   Storage                                                         

(d)   Manufacture 

 

34)The  wholesaler  specializes  in  ————  trade. 

(a)   Individual                                                    

(b)   Sale 

(c)   Retail                                                          

 (d)   Wholesale 

 

35)Which  mode  of  transportation  is  suitable  for  perishable  items  ? 

(a)   Waterways                                                   

(b)   Airways 



(c)   Railways                                                      

(d)   Roadways 

 

36)   Multi-brand outlets are  also  known  as  ————  . 

(a)   E-Tailers                                                     

 (b)   Super  market 

(c)   Category  Killers 

(d)   Discount  stores 

(37) Warehouse,  like  production,  is  a  very  important  function  of  _________  . 

(a)   Physical  distribution 

(b)    Consumption  distribution 

(c)   Seasonable  distribution 

(d)    Quality  distribution 

 

(38) __________ this is a popular channel option used in groceries, drugs, drug goods etc. 

(a)   Manufacturer → Wholesaler → Retailer → Consumer 

(b)   Manufacturer → Retailer → Consumer 

(c)   Manufacturer → Agent → Wholesaler → Retailer → Consumer 

(d)   Manufacturer → Wholesaler → Consumer 

 

(39) Transportation  is  described  as  __________  . 

(a)   Industrial  Marketing 

(b)    Personal  Marketing 

(c)   Physical  Marketing 

(d)    Special  Marketing 

 

(40) The  word  ‘Retail’  originates  from  a ………Word. 

(a)   French  — American                              

(b)    French  —  Greek 

(c)   French  —  German                                

 (d)    French  —Italian 
 

 

 

 
 

 

 

 

 

 

 

 

 

 

 



 

M.Com. II - Semester IV 

Entrepreneurship and Skill Development 

 

 

1.Schumpeter called entrepreneurship  as “,the gale of creative -______________´. 

A} destruction      B]instruction 

C]manager   D] organizer  

 

2. _________________ is the first and foremost trait of an entrepreneurship. 

A] allocator  B] ability to take risk  

C] controlling  D] directing 

 

3. ______________ have the ability to think newer, better and more economical ideas of 

business . 

A] Fabian entrepreneurship B]social entrepreneurs 

C] innovative entrepreneurs D] imitating entrepreneurs 

 

4. The rights of authors of literary and artistic works are protected by _____________ . 

A] intellectual property rights    B]industrial property  

C] copyrights      D] patent 

 

5. _____________ protects inventions and improvement  to existing inventions. 

A] Copyrights    B] Patents  

C] Design     D] Industrial property 

 

6. Jean-babtiste saying that “entrepreneurship means economic resources out of an area of _____ 

productivity and greater yield”. 

a) lower   b) higher 

c) slow               d) moderate 

 

7. functions of entrepreneur:- 

1) Contribution to the GDP 2) Tax generation  

3) Generates employment    4) Eradicating poverty 

Options: 

a) 1&2 only  b) 1&4 only 

c) 1,2,&4    d) Above all 

 

8. ___________ entrepreneurs drive social innovation and transformation in various fields, 

a) Innovative      b) social 



c) Drone     d) Fabion 

 

9. The _______________ initiative was launched to modernize the Indian economy to make all 

government services available electronically.  

A] BIRAC    B] Stand up India  

C] Digital India     D] Jan-dhan –aadhar mobile 

 

10. Through the______________ initiative, Government of India promotes entrepreneurship by 

mentoring , nurturing and facilitating startups throughout their life cycle. 

A] Make in India    B] stand-up India 

C] Digital India     d] Start-up India 

 

11. A _____________ is a geographic concentration of interconnected businesses , suppliers and 

associated institutions in a particular field . 

A] Business Incubation    B] Business cluster 

C] Innovator     D] entrepreneurs  

 

12. _______________  entrepreneurs are those who carry out entrepreneurial activities by 

eshtablishing industrial and business units in the rural sector of an economy.  

A] Women     B] Rural 

C] Gramin    D] NGO 

 

13. Kinds of business plans :- 

1.startup 2.internal  3.strategic 

4.feasiblility  5.operations 6.growth 

A] 1,2,4 and 5  B] 1,3 and 5 

C] 3,4 and 6  D] All of the above 

 

14. Designed to transform India into a global design and manufacturing hub, the ________ 

initiative was launched in Sept. 2014 . 

a) Start up India     b) Make in India 

c) Atal Innovation Mission    d) Digital India 

 

15. PMKVY stands for:- 

a) Pradhan Mantri Krishi Vikas Yojana b) Pradhan Mantri Kushal Vidyarthi Yojana  

c) Pradhan Mantri Kaushal Vikas Yojana      d) Pradhan mantriKimanVetan Yojana 

 

16. A______ is a company that helps new and startup companies to develop by providing 

services such as management traing or office space. 

a) Business Advisor     b) Initiator 



c) Business incubation    d) Business center 

 

17. _____________  is the process of assessing, in a structured  way, the case for proceeding 

with a project or proposal, or the project’s visibility. 

A] Project appraisal    B] Project selection 

C] Project identification    D] Project formulation 

 

18.Enterpreneurial ______________ is the study of value and resources allocation, applied to 

new ventures. 

A] Finance   B] Capital 

C] Money   D] Expenditure 

 

19._____________ financing is cash borrowed from lender at a fixed rate of interest and with a 

predetermined maturity date. 

A] Equity    B]Debt 

C]MONETARY    d] Borrowed  

 

20. ________________ capital is a type of private equity, a form of financing that is provided by 

firms or fund to small, early stage, emerging firms that are deemed to have high growth potential  

A] equity    B] debt 

C] venture     D] shares 

 

21. ICICI stands for:- 

a) Industrial corporation of India in Credit and Investment. 

b) Indian  Credit and Investment Company for Industry. 

c) Industrial Credit and Investment Corporation of India.  

d) Indian Concil of Industrial Credit and Investment. 

 

22. _____________ is a process to assess each project idea and select the project with the highest 

priority. 

A) Project Identification                     B) Project Selection  

C) Project Appraisal    D) Project Formulation 

 

23. ____________ means evaluating the proposed solution against  its ability to solve the 

identified problem or need. 

A) Project Appraisal    B) Project Formulation 

 C) Project analysis    D) Project completion 

 

24. A business can finance  it’s operations either through equity or _________ . 

A) Capital     B)Debt 



C) Shares     D) Money  

 

25.____________ development is the development of the organized pattern of behaviors  and 

attitudes that makes a person distinctive. 

a) Industrial    b) personality 

c) Personal    d) Organisational 

 

26. ______________ communication is communication with oneself using internal vocalization 

or reflective thinking. 

a) Internal     b) Interpersonal 

c) Intrapersonal    d) Group 

 

27. _________ is the process of turning a group of individual contributing employees  into a 

cohesive team. 

a) Leadership      b)Team Building  

c)Communication   d)Co-ordination 

 

28.Skill every Successful Entrepreneur  must master-  _____________. 

1. Communication   2. Branding   3. Sales   4. Strategy   5. Finance  

a) 1&2     b) 1,2&3 

c) Only 1    d) All of above  

 

29.personality refers to an individual’s  characteristic ,style,__________, mindset ,attitude, his 

own unique way of perceiving things and seeing the world. 

a) behavior     b) vision 

c) money    d) finance 

 

30.Effective___________ skills strehgthen the bond among individuals. 

a) co-ordination    b)co-operation 

c) communication   d) speaking 

 

31.______ language is a type of nonverbal  communication in which physical behaviors, as 

opposed to words, are used to express or convey information. 

a) Body    b) verbal 

c) social    d) entreprenuer 

 

32. __________ building is the process of turning a group of individual contributing employees 

into a cohesive team. 

a) Leadership    b) Team 

c) communication   d) public 



 

33._________ is One’s ability to judge his own social and personal standing with respect to his 

environment. 

a) Self-insurance   b) Initiative 

c) Selfishness    d) Self confidence 

 

34. “___________” ,Something such as a very short poem or a special word used to help a 

person remember something.  

a) confidence    b) Goal  

c) Mnemonics    d) desire 

 

35. ____________ is the process of organising and planning how to divide your time between 

specific activity. 

a) Time management   b) Goal setting 

c) Planning     d) Life benefit 

 

36.Causes of stress ……. 

1. Career Concern       2. Role Ambiguity                        3. Rotating Work Shifts   

 4. Role Conflict 5. Poor working Condition           6.Organisational Change 

a) 1&2     b) 1,2,3&4 

c) 3,4,&5    d) All of above 

 

37. _____________ is, in its simplest form, the force that drives you to do things. 

a) Self Motivation   b) Self confidence 

c) selfishness    d) leadership 

 

38.___________ is a practice where an individual uses a technique-such as mindfulness, or 

focusing their mind on a particular object. 

a) Meditation    b) job satisfaction 

c) self actualization   d) ambiguity 

 

39.A_____________ technique is an exercise used to improve  focus , awareness and mental 

discipline. 

a) meditation    b) concentration 

c) self motivation   d) scholarship 

 

40. ___________ is an individual’s satisfaction or happiness with oneself , and is thought to be 

necessary for good mental health. 

a) Self Motivation    b) Self Acceptance 

c) Confidence     d) Self Assurance 



 

M.Com.  (Semester-IV)  (CGS)  Examination 

INTERNATIONAL FINANCING 

 

 

 

1.     Following  is  not  conceptually  distinct  but  interrelated  part  identifiable  in  International 

Finance  : 

(a)   International  Financial  Economics              (b)   International  Finance  Management 

(c)   Internal  Financial  Economics                       (d)   Internal  Finance  Market 

 

2.     ______  is  the  main  responsibility  of  manager  in  International  Financing. 

(a)   Motivation                                                      (b)   Auditing 

(c)   Budgeting                                                       (d)   None  of  these 

 

3.     The  purpose  of  risk  management  is  to  identify            _. 

(a)   Fund  for  growth                                            (b)   Potential  problems 

(c)   Support  in  emergencies                                (d)   All  of  the  above 

 

4.     Domestic  Finance  Manager  deals  with            _. 

(a)   Foreign  Exchange                                          (b)   Foreign  Direct  Investment 

(c)   Foreign  Institutional  Investment                  (d)   Domestic  Currency 

 

5.     Balance  of  payments  of  a  country  includes            _. 

(a)   Current  account                                             (b)   Monetary  account 

(c)   Capital  account                                              (d)   All  of  the  above 

 

6.     A  reduction  in  the  cost  of  production  will            _. 

(a)   Lead  to  movement  along  the  supply  curve 

(b)   Shift  to  demand  curve 

(c)   Shift  to  supply  curve 

(d)   Lead  to  an  extension  of  supply 

 

7.     ______  is  the  main  assumption  of  elasticity  approach  of  Marshal-Lerner. 

(a)   Supplies  of  exports  are  perfectly  elastic 

(b)   Supplies  of  imports  and  perfectly  elastic 

(c)   Supplies  of  exports  are  not  elastic 

(d)   Supplies  of  imports  are  not  elastic 

 

8.     Capital  Account  convertibility  is  a  ______  convertibility  freedom. 

(a)   Goods                                                             (b)   Services 

(c)   Currency                                                         (d)   None  of  these 

 

9.     Gold  standard  is  a  monetary  system  where  country’s  ______  value  is  linked  to  

Gold. 

(a)   Currency                                                         (b)   18  Carat 



(c)   22  Carat                                                          (d)   24  Carat 

 

10.   Bretton  Woods  agreement  was  established  in            _. 

(a)   1941                                                                (b)   1942 

 

(c)   1943                                                                (d)   1944 

 

11.   The  purpose  of  fixed  exchange  rate  system  is  to  keep  a  currency’s  value  within 

band. 

(a)   Narrow                                                            (b)   Wide 

(c)   Balance                                                           (d)   None  of  these 

 

12.   International  liquidity  is  associated  with  the  problem  of  Internation            _. 

(a)   Receipts                                                          (b)   Payments 

(c)   Imports                                                           (d)   Exports 

 

13.   The  location  of  domestic  market  is  ______  national  boundries. 

(a)   Inside                                                              (b)   Outside 

(c)   Inside  and  Outside                                        (d)   All  of  these 

 

14.   ______  plays  a  key  role  for  the  development  of  Euro  market. 

 

(a)   New York                                                       (b)   Beijing 

(c)   London                                                           (d)   None  of  these 

 

15.   Euribor  stands  for            _. 

(a)   Euro  Inter  Bank  Offered  Rate                     (b)   European  Inter  Bank  Offered  Rate 

(c)   Euro  Bank  Offered  Rate                               (d)   None  of  these 

 

16.   ______  is  money  market  instrument. 

(a)   Treasury  Bill                                                  (b)   Commercial  Papers 

(c)   Certificate  of  deposits                                   (d)   All  of  these 

 

17.   Which  of  following  is  not  matched  correctly  according  to  establishment  ? 

(a)   IBRD—1945                                                  (b)   IFC—1948 

(c)   IDA—1960                                                     (d)   MIGA—1988 

 

18.   IFC  stands  for            _. 

(a)   International  Finance  Corporation               (b)   Indian  Finance  Corporation 

(c)   Internal  Finance  Corporation                       (d)   International  Finance  Cooperative 

 

19.   ______  is  the  headquarter  of  the Asian  Development  Bank. 

(a)   Kathmandu                                                     (b)   Jakarta 

(c)   Manila                                                            (d)   Dhaka 

 

20.   SDR  stands  for            _. 



(a)   Special  Drawing  Rights                                (b)   Special  Draining  Rights 

(c)   Social  Drawing  Rights                                  (d)   Social  Draining  Rights 

21.  International capital market 

(a)    Innovative financial instrument (b)  Iinformation technology 

(c)    Deregulation(d)  Foreign exchange rate 

 

22.     Following is not concerned with  - subject in International Financing.                        

(a)    Individual interest rate                                     (b)    Exchange rate of Currencies 

(c)    Monetary System of world                             (d)   Foreign Direct Investment 

 

23.     The purpose of risk management is to identify   - . 

 (a)    Fund for growth                                              (b)   Support in emergencies 

(c)    Potential problems                                           (d)   All of above 

 

24.                      is the common goal of International Finance and Domestic Finance.                       

(a)    Providing Loan                                                (b)   Reducing Poverty 

(c)    Providing Assistance                                       (d)   Wealth Maximization 

 

25.     Final balance of payments of country is             . 

(a)    fluctuates                                                          (b)   always balanced 

(c)    always deficit                                                  (d)   always surplus 

 

26.     A reduction in the cost of production will               . 

(a)   Shift to supply curve                                       (b)   Shift to demand curve 

(c)    Leads to movement along the supply curve   (d)   Leads to an extension of supply 

 

27.    A Firm that purpose to connect sellers and buyers of foreign currency____denominated 

bank deposit is entitled 

(a)    A wholesaler    (b)  A broker 

(c)    A bank   (d) An investor 

 

28.     Which of the following is not an advantage of full capital account convertibility ? 

(a)    Boosts exports                                                 (b)  Boosts imports 

(c)    Encourage exports                                          (d)Encourage imports 

 

 

29.     In England gold standard was suspended in ___    __ year.                 

(a)    1930                                                                (b)   1931 

(c)    1932                                                                (d)   1934 

 

30.   More instability in currency is called as 

(a)    country risk   (b) financial risk 

(c)    currency risk   (d) liquidity risk 

 

31.                is main type of international liquidity.                      

 (a)    Gold                                                                (b)   National Currency 



(c)    Borrowing facility                                            (d)   All of above 

 

 

32.   Case of foreign exchange_____ 

(a)    Exchange of claims denominated in another currency 

(b)   Exchange of bank deposit 

(c)    Exchange of cash issued by a foreign central bank 

(d)    All the above 

 

33.   Where is the location of domestic market in national boundaries ? 

(a)    Inside                                                               (b)   Outside 

(c)    Inside & Outside                                            (d)   All of these 

 

34.   Euro currency market is largely dominated by              . 

(a)    Yen                                                                  (b)   Euro Dollar 

(c)    Indian Rupees                                                 (d)   None of these 

 

35.   The characteristic of money market is                 . 

(a)    Liquidity                                                          (b)   Safety 

(c)    Discount Price                                                 (d)   All of above 

 

36.   In 1944 international accord is recoginized as _________.                                              

(a)    Breton wood Aggrement   (b)  Exchange Aggrement 

(c)    International Trade(d) Fisher Effect 

 

37.   Exchange Rate entail delivery of trade currency within two business days know as_____ 

(a)    Forward rate   (b)  Future rate 

(c)    Spot rate(d) Bid rate 

 

38.   _________ is the current President of the World Bank Group.             

(a)    Roberto Azevedo                                            (b)   Robert Zoellick 

(c)    Jim Yong Kim                                                 (d)   Christine Lagarde 

 

39.   Which currency has largest weightage in SDR ? 

(a)    US Dollar                                                        (b)   Euro 

(c)    British Pound                                                   (d)   Japanese Yen 

 

40.   Largest number of buyer and sellers,greater the 

(a)    Liquidity   (b)   Speculation 

(c)    Heding   (d)   Forward Rate 

 

 

 

 

 

 



 

International Marketing (New Pattern) 

Class :- M.com -Iv sem 

 

१. आंतरराष्ट्र ीयविपणनािरपररणामकरणार्‍याघटकामधे्य ......... 

समाविष्ट्आहे. 

अ) सामाविकघटक 

ब) आवथिकघटक 

क) रािकीयघटक 

ड) िरीलपैकीसिि 

 

२. आंतरराष्ट्र ीयविपणनअभ्यासातप्रामुख्याने .............. य 

बाबीिंरलक्षकें वितकेलेिाते 

अ) उत्पाद (product) 

 ब) विकाण 

क) बढती (promotion) 

ड) िरीलपैकीसिि 

३.  

िेव्हाव्यिस्थापनाचाअसाविश्वासआहेवकंिागृवहतधरलेिातेकीदेशहाशे्रष्ठआहे

आवणदेशातीलगरिाआंतरराष्ट्र ीयस्तरािरव्यिसायकरण्याच्यादृष्ट्ीनेसिाितमह



त्वाच्याअसतीलतरयाव्यिस्थापनास …………..‍

व्यिसायाविमुखताअसेमानलेिाते. 

अ) िौगोवलक 

ब) िागवतक (regiocentric) 

क) िांवशक 

ड) बहुउदे्दशीय (polycentric) 

४.  

अथिसंकल्पातीलखालीलपैकीकोणतीिावहरातपररणामांऐििीविक्रीलाचुकीचे

कारणम्हणूनबढतीदशिविते? 

अ) परिडण्यािोग्यापद्धती 

ब) विक्रीपद्धतीचीटके्किारी 

क)  स्पधाित्मकिागपद्धत 

ड) िसु्तवनष्ठआवणकायिपद्धती 

५.  

पयाििरणामधीलसिाितनाट्यमयप्रिािविपणनआवणआताआपल्यािगालाआ

कारदेतानावदसतआहेतेम्हणिे ..................पयाििरणआहे.  

अ) नैसवगिक 

ब) लोकसंख्याशास्त्रविषयक 

क)  आवथिक 



ड) तंत्रज्ञान 

६.  खालीलपैकीकोणते (tariff) शुल्कआकारण्याचेसामान्यप्रकारनाही? 

अ) विवशष्ट् 

ब) कोटा 

क)  िेदिािकरणारा 

ड) प्रगवतशील (advalorem) 

७.  प्रविष्ट् (entry) करण्यासािीएकवकंिाअवधकवििागवनिडलािातो. 

अ) बािाराचेवििािन 

ब) लक्ष्यीकरण (targeting) 

क) प्रवतष्ठापना (positioning) 

ड) वििागणीकरण 

८.  बािार-

व्याप्तीचीरणनीतीवनिडतानाकंपन्यांनाखालीलसििबाबीचंाविचारकरणेआि

श्यकआहे, यावशिाय: 

अ) कंपनीचीसंसाधने 

ब) उत्पादनएकरूपताआवणबािारएकरूपता 

क) स्पधिकांचीरणनीती 

ड) िरीलसिि 



९.  उत्पन्नआवणलोकसंख्याहेदोनचलआहेतिे …………………….‍

वििागणीमधे्यिापरलेिाऊशकतात. 

अ) िीिनशैली 

ब) ितिणूक 

क) मनोिैज्ञावनक 

ड) लोकसंख्याशास्त्रीय 

१०.  पुढीलपैकीकोणतीआंतरराष्ट्र ीयकरणाचीसकारात्मककारणेआहेत? 

अ) प्रमाणातअथिव्यिस्था 

ब) बािाराचेविविधीकरण 

क) आंतरराष्ट्र ीयस्पधाि 

ड) िरीलसिि 

११.  पुढीलपैकीकोणतापांचएमचािागनाही? 

अ) मटेररयल (material) 

ब) मशीन (machine) 

क) मोशन (motion) 

ड) मेथड (method) 

 

१२.  निीनवकंिासुधाररतउत्पादनविकवसतकरण्यासािीखालीलस्त्रोतआहेत 



अ) उपक्रमाचासंशोधनआवणविकासवििाग 

ब) ग्राहकांच्यासूचना ि तक्रारी 

क) बािारातीलइतरस्पधाित्मकउत्पादने 

ड) िरीलसिि 

१३.  उत्पादनाचेअंवतमउद्दीष्ट्म्हणिेकाय? 

अ) निीनरूपप्रदानकरणे 

ब) विद्यमानमनुष्यबळाचाउपयोग 

क) बािाराचीमके्तदारीकरणे 

ड) िरीलसिि 

१४.  पुढीलपैकीकोणत्याप्रकारातउत्पादनखचििाढूशकेल 

अ) मानकीकरण 

ब) सरलीकरण 

क) विविधीकरण 

ड) िरीलसिि 

१५.   उत्पादन ______ हेविविधतेमधे्यकपातकरण्याचेअंवतमउद्दीष्ट्आहे 

अ) सरलीकरण 

ब) मानकीकरण 

क) विशेषज्ञता 



ड) िरीलसिि 

१६.  खालीलपैकीकोणतेउत्पादनिीिनचक्राचे (product life cycle) 

टपे्पआहे? 

अ) पररचयसे्टि 

ब) िाढीचीअिस्था 

क) पररपक्वअिस्था 

ड) िरीलसिि 

१७.   वकंमतीचीउद्दीषे्ट्आहेत ………… 

अ) िास्तीतिास्तनफा, माकेटशेअरआवणमाकेटस्किवमंग 

ब) वटकाऊपणा 

क) उत्पादनाचीगुणित्तानेतृत्व 

ड) िरीलसिि 

१८.  ___________ 

मधे्यकंपनीअन्यमाकेटीगंवमक्सवे्हररएबल्सच्याप्रिािाकडेदुलिक्षकरून 

दीघिकाळाच्याकामवगरीिरलक्षकें वितकरूशकतनाही. 

अ) वटकाऊपणा (survival) 

ब) िास्तीतिास्तनफा 

क) बािारातीलिास्तीतिास्तिाटा 



ड) िरीलपैकीकाहीहीनाही 

१९._______________ 

उत्पादनवकंिाबँ्रडओळखण्यातआवणउत्पादनाबद्दलबर्‍याचगोष्ट्ीचें 

िणिनकरण्यातमदतकरते. 

अ) लेबवलंग 

ब) पॅकेविंग 

क) स्टोरबँ्रवडंग 

ड) पुरििा 

२०.  बािारातीलवहस्सािास्तीतिास्तिाढवितअसतानाविपणक ___________ 

िरलक्षकें वितकरतात. 

अ) विक्रीचेप्रमाणिास्त 

ब) कमीयुवनटखचि 

क) दोन्ही अ आवण ब 

ड) िरीलपैकीकाहीहीनाही 

२१.  आंतरराष्ट्र ीयविपणनामधे्य, सिाितगंिीरवितरणप्रश्नअसेआहेत: 

अ) आंतरराष्ट्र ीयवशवपंगपद्धतीचीवनिड 

ब) बािारातप्रिेशकरण्याच्यापद्धतीचंीवनिड 

क) परदेशीबािारातस्थावनकरसदांचीवनिड 



ड) अ आवण क दोन्ही 

  २२.  लॉक-अप ’चॅनेलखालीलसििकारणांमुळेउद्भितातः 

अ) 

मोठ्यानकारात्मकपररणामावशिायचॅनेलसदस्ांचीवनष्ठाबदलण्याचीक्षमता 

ब) 

निीनउत्पादनांचाअग्रगण्यिोखीमघेण्यासचॅनेलसदस्ांचीइच्छानसणे 

क) वितरकांनास्पधाित्मकउत्पादनेविक्रीसप्रवतबंवधतकरारामुळे 

ड) उत्पादकांकडूनमहत्त्वपूणिखंडआिश्यकताअसते 

२३.  एखाद्यािावहरातदारांच्यािैयस्कक्तकपे्रझेंटेशनआवणकल्पना, 

धे्ययवकंिासेिांच्याबढतीसािीकोणत्या 

प्रायोवितिावहरातीद्वारेकेलेल्यावमश्रणाचेसाधनआहे? 

अ) िावहरात 

ब) िनसंपकि  

क) विक्रीिावहरात 

ड) थेटविपणन 

२४.  एखाद्याकंपनीलाचांगली “कॉपोरेटप्रवतमा”‍

तयारकरायचीअसेलतरतीपुढीलपैकीकोणते 

विपणनसंपे्रषणवमक्ससाधनांचािापरकरेल? 

अ) िावहरात 



ब) िनसंपकि  

 क) थेटविपणन 

ड) विक्रीचीिावहरात 

२५.  खालीलपैकीकोणतीिावहरातसाधनेिापरण्याससिाितमहागअसतात? 

अ) िावहरात 

ब) िैयस्कक्तकविक्री 

 क) िनसंपकि  

 ड) विक्रीचीिावहरात 

  २६.  __________________ 

अतं्यतलस्कक्ष्यतविपणनप्रयत्ांसािीआवणप्रत्यक्षग्राहकसंबंधिाढविण्यासािी 

 अनुकूलआहे 

 अ) िावहरातकरणे 

ब) िनसंपकि  

क) विक्रीिावहरात 

ड) थेटविपणन 

    २७.  विपणनमध्यस्थांमधे्य, 

उत्पादनासशक्यवततक्यावितरणाच्यामागािचेिगीकरणकेलेिाते 

अ) समािेशकवितरण 



ब) विशेषव्यिहार 

क) वनिडकवितरण 

ड) सघन (Intensive) वितरण 

   २८.   एकापेक्षाअवधकघाऊकविके्रते, 

उत्पादकआवणवकरकोळविके्रतेसमाविष्ट्असलेल्याचॅनेलच्याव्यिस्थेचे 

िगीकरणकेलेिाते 

अ) अनुलंबविपणनप्रणाली 

ब) स्कस्थरवितरणचॅनेल 

क) पारंपाररकवितरणचॅनेल 

ड) कै्षवति (Horizontal) विपणनप्रणाली 

    २९.  विपणनप्रवक्रयेतीलसिाितमहत्त्वपूणिआवणपवहलीपायरीआहे 

अ) रणनीतीतयारकरणे 

ब) ग्राहकांनाआनंदीिेिणे 

क) ग्राहकांचीआिड ि गरिसमिूनघेणे 

ड) ग्राहकांचाविश्वाससंपादनकरणे. 

   ३०.  एव्हन, एमे्वआवणटपरिेअरवितरणाचेखालीलचॅनेलप्रकारिापरतात? 

अ) थेटविपणनचॅनेल 

ब) अप्रत्यक्षविपणनचॅनेल 



क) फॉरिडिचॅनेल 

ड) फॅशनचॅनेल 

      ३१.  चांगलेविपणनहाकोणताहीअपघातनाही, 

परंतुकाळिीपूििकवनयोिनआवण ________ चापररणाम 

आहे. 

अ) अंमलबिािणी 

ब) विक्री 

क) रणनीती 

 ड) संशोधन 

     ३२.  आंतरराष्ट्र ीयविपणनव्यिस्थापन ________ आहे 

अ) विपणनप्रवक्रयाव्यिस्थावपतकरणे 

ब) कंपनीचीउत्पादनेआवणसेिांच्यानफ्यािरलक्षिेिणे 

क) 

लस्कक्ष्यतबािारपेिेचीवनिडकरणेआवणउतृ्कष्ट्ग्राहकमूल्यतयारकरणे, 

वितररतकरणेआवणसंपे्रषणकरूनग्राहकांनािाढविण्याचीकलाआवणवि

ज्ञानआहे.  

ड) कंपनीलापुढेनेण्यासािीविपणनधोरणविकवसतकरणे 

३३. 

संस्थेच्याप्राथवमककामांिरआवणव्यिहारािरनिरिेिणारीमावहतीप्रणालीम्ह

णिे …………. 



अ) व्यिस्थापनस्तरीययंत्रणा 

ब) ऑपरेशनललेव्हलवसस्टम 

क) नॉलेिलेव्हलवसस्टम 

ड) सामररकपातळीचीप्रणाली 

      ३४.  अंदाि (projection) 

आवणप्रश्नांनाप्रवतसादयासंबंवधतमावहतीचीआउटपुटिैवशष्ट्टे्यआहेत 

 …………. 

अ) वनणियसमथिनप्रणाली (डीएसएस) 

ब) व्यिस्थापनमावहतीप्रणाली (एमआयएस) 

क) कायिकारीसमथिनप्रणाली (ईएसएस) 

ड) व्यिहारप्रवक्रयाप्रणाली (टीपीएस) 

      ३५.  आंतरराष्ट्र ीयविपणनयोिनाअसणेआिश्यकनाही 

अ) साधे 

ब) स्पष्ट् 

क) कॉम्प्लेक्स 

ड) दोन्ही (अ) आवण (ब) 

      ३६. विपणनयोिनाविवशष्ट्संग्रहआहे ....... 

अ) उत्पादने 



ब) बािारपेिा 

क) कमिचारी 

ड) वक्रया 

३७.  अशाप्रवक्रयेचेनािद्यािेमानिीप्रयत्ांचेसमन्वयकरते, 

संसाधनेएकवत्रतकरतेआवण 

विवशष्ट्उद्दीषे्ट्साध्यकरण्यासािीएकवत्रतकरूनदोन्हीमधे्यसमाकवलतकरते, 

अ) व्यिस्थापन 

ब) वनयोिन 

क) आयोिन 

ड) वदग्दशिन 

 ३८.  आयोिनहीएकप्रवक्रयाआहेज्याद्वारेव्यिस्थापक ………. 

अ) अनागोदंीकारिाराचाक्रमस्थावपतकरतो 

ब) कायिवकंिािबाबदारीसामावयककरुनलोकांमधीलसंघषिदूरकरते 

क) टीमिकि सािीयोग्यअसेिातािरणतयारकरते 

ड) िरीलसिि 

३९.  वनयंत्रणाचेकायि __________ 

मानकांपासूनवकतीदूरअसतेहेशोधूनकाढते. 

अ) िास्तविककामवगरी 



ब) सुधारणा 

क) सुधारात्मकवक्रया 

ड) वकंमत 

४०.  पीईआरटी (PERT)चेसंपूणिनािवलहा: - 

अ) कामवगरीमूल्यांकनअहिालतंत्र 

ब) कमिचार्‍यांचीचौकशीपुनप्रािप्तकरण्याचेतंत्र 

क) प्रोग्राममूल्यांकनआवणपुनरािलोकनतंत्र 

ड) िरीलपैकीकाहीहीनाही 

   ४१. िनरलअग्रीमेंटऑनटॅररफसअँडटर ेड (GATT) 

हासामान्यकरारलागूझाला 

 अ) 1945 

 ब) 1948 

 क) 1946 

 ड) 1947 

४२.  िागवतकव्यापारसंघटना (WTO) कधीपासूनअंमलातआली? 

अ) 5 फेबु्रिारी 1994 

ब) 1 िानेिारी 1995 

क) 6 माचि 1996 



ड) 8 एवप्रल 1994 

   ४३.  डबू्ल्यटीओिागवतकबँकआवण ___________ 

यांच्यासहिागवतकस्तरािरवतसराआवथिक 

सं्तिम्हणूनयेतो? 

अ) आंतरराष्ट्र ीयनाणेवनधी (आयएमएफ) 

ब) आंतरराष्ट्र ीयआवथिकसंघटना (आयईए) 

क) आंतरराष्ट्र ीयवनधीदेणारीसंस्था (आयएफओ) 

ड) आंतरराष्ट्र ीयविकासबँक (आयडीबी) 

४४.  डबू्ल्यटीओच्यास्थापनेमागीलमुख्यउवद्दष्ट्पुढीलपैकीकोणतेआहे? 

अ) राष्ट्र ांमधीलिादवमटविणे 

ब) सेिाआवणशेतीयासारख्याके्षत्रातमुक्तव्यापाराचेतत्वरंुदकरणे 

क) गॅट (GATT) पेक्षाअवधकके्षत्रव्यापण्यासािी 

ड) िरीलपैकीसिि 

४५.  िागवतकव्यापारसंगिनेचे (WTO) सध्यासदस्वकतीदेशआहेत? 

अ) 181 

ब) 191 

क) 161 

ड) 123 



   ४६.  िागवतकीकरणामुळेराहणीमानातसुधारणाझालीआहे 

अ) सििलोक 

ब) विकसनशीलदेशातीलकामगार 

क) विकवसतदेशातीललोक 

ड) िरीलपैकीकाहीहीनाही. 

      ४७.  "Treatise of the Invisible Hand" हागं्रथकोणीवलवहला ? 

अ) मायकेलपोटिर 

ब) थॉमसफे्रडमन 

क) डेस्कव्हडररकाडो 

 ड) अ‍डॅमस्किथ 

   ४८.  आवथिकिागवतकीकरणाचीिैवशष्ट्टे्य - 

अ) आंतरराष्ट्र ीयव्यापारआवणगंुतिणूकीचाप्रिाह 

ब) कल्पनांचाआंतर - सांिृवतकप्रिाह 

क) आंतरराष्ट्र ीयस्थलांतर 

ड) प्रादेवशकतेचाउदय 

 ४९.  कोणत्यािारतीयउद्योगांनािागवतकीकरणाचाफटकाबसलाआहे? 

अ) वसमेंट 

ब) िूट 



क) खेळणीबनविणे 

ड) मावहतीतंत्रज्ञान (आयटी) 

५०.  

परकीयगंुतिणूकआवणपरकीयव्यापारउदारीकरणािरकोणत्यासंघटनांचाता

णआहे? 

अ) आंतरराष्ट्र ीयनाणेवनधी 

ब) िागवतकआरोग्यसंघटना 

क) िागवतकव्यापारसंघटना 

ड) आंतरराष्ट्र ीयकामगारसंघटना 
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१. ड) वरीलपैकीसवव 

२. ड) वरीलपैकीसवव 

३.  क) व ांशिक 

४.  :   ब) शवक्रीपद्धतीचीटके्कव री 

५.  :   ड) तांत्रज्ञ न 

६.  ब) कोट  

७.  ब) लक्ष्यीकरण (targeting) 

८.  ड) वरीलसवव 

९.  ड) लोकसांख्य ि स्त्रीय 

१०.  ड)  वरीलसवव 

११.  क) मोिन (motion) 

१२.  ड)  वरीलसवव 

  १३.  क) ब ज र चीमके्तद रीकरणे 

 १४.  :   क) विविधीकरण 

 १५.   क) विशेषज्ञता 



 १६.  ड) वरीलसवव 

  १७.   ड) वरीलसवव 

१८.  :  ब) ज स्तीतज स्तनफ  

१९.  अ) लेबशलांग 

 २०.  : क) दोन्ही अ आशण ब 

 २१. : ड) अ आशण क दोन्ही 

  २२.  : अ) 

मोठ्य नक र त्मकपररण म शिव यचॅनेलसदस् ांचीशनष्ठ बदलण्य चीक्ष

मत  

 २३.  अ) ज शिर त 

२४.  ब) जनसांपकव  

 २५.  : ब) वैयक्तक्तकशवक्री 

  २६.  ड) थेटशवपणन 

    २७.  ड) सघन (Intensive) शवतरण 

   २८.   क) प रांप ररकशवतरणचॅनेल 

    २९.  : क) ग्र िक ांचीआवड व गरजसमजूनघेणे 

   ३०.  अ) थेटशवपणनचॅनेल 

      ३१. अ) अांमलबज वणी 



     ३२.  : क) 

लक्तक्ष्यतब ज रपेठेचीशनवडकरणेआशणउतृ्कष्टग्र िकमूल्यतय रकरणे, 

शवतररतकरणेआशणसांपे्रषणकरूनग्र िक ांन व ढशवण्य चीकल आशणशव

ज्ञ नआिे.  

३३. अ) व्यिस्थापनस्तरीययंत्रणा 

      ३४.  क) क यवक रीसमथवनप्रण ली (ईएसएस) 

      ३५.  ड) दोन्ही (अ) आशण (ब) 

      ३६. ड) शक्रय  

३७.  क) आयोजन 

       ३८.  ड) वरीलसवव 

३९.  अ) िास्तविककामवगरी 

      ४०.  क) प्रोग्र ममूल्य ांकनआशणपुनर वलोकनतांत्र 

   ४१. ब) 1948 

४२. ब) 1 ज नेव री 1995 

   ४३.  अ) आांतरर ष्टर ीयन णेशनधी (आयएमएफ) 

४४.  ड) वरीलपैकीसवव 

४५.  क) 161 

   ४६. ब) शवकसनिीलदेि तीलक मग र 

      ४७.  ड) अ ॅडमक्तिथ 



   ४८.  अ) आांतरर ष्टर ीयव्य प रआशणगुांतवणूकीच प्रव ि 

 ४९.  क) खेळणीबनशवणे 

५०.  क) ज गशतकव्य प रसांघटन  

 

 

 

 

 

Co-Operative Management 

M.com-IV semester  

1. In ………………… form of business organization profit earning is the fundamental motive.  

A. Co-operation 

B. Capitalism  

C. Socialism  

D. Trade unionism  

2 . In…………….. each works for all and all work for each. 

A.Co-operation 

B.Capitalism  

C.Socialism  

D.Trade unionism  

3 . In …………. the state is supreme, while in …………… the individual freedom occupies the front 

position.  

A. co-operation, capitalism  

B. capitalism, co-operation  

C. socialism, capitalism  

D.  socialism, co-operation 

 

4. The principles of ‘Voluntary Association’ and Democratic Management’ are the guidelines for 

……………….  

A. co-operation 



B. capitalism  

C. socialism  

D. trade unionism 

5. ……………..plays an equalizing role as a welfare factor in a capitalistic economy.  

A. Socialism 

B. Trade Unionism  

C. Joint Stock Companies  

D. Cooperation 

 

6. The main schools of management thought are called………….  

A. classical, human resources, systems, contingency 

B. classical, human resources, systems, contextual 

C. classical, human relations, systems, contingency 

D. creative, human relations, systems, contingency 

 

7.The first Diary Cooperative Society was registered in 1913 at……… 

A. Allahabad in UP 

B. Anand in Gujarat 

C. Ahmedabad in Gujarat 

D. Aurangabad in Maharashtra 

8.   The systems are developed on time, within budget, and with acceptable quality is a  

called…………… 

A. systems designer 

B. project manager 

 C. systems owner  

D. external system user 

 

9. The flow of transactions through business processes to ensure appropriate checks and approvals are  

implemented is called……………. 

A. Procedures 

B. work flow  

C. process flow  

D.  process requirements 

 

10.  An information system that supports the planning and assessment needs of executive management  

is………………… 

 A.  DSS  

B. TPS  

C. ERP  

D. none of the above 

 



1.  HRM is called……………. 

 A.  Human Resource Management  

 B.Human Rejoin Management 

 C.  Human Ringing Management 

 D.  None of Above 

2. HRM is a…………….. 

A.  Staff Function   

 B.  Line Function 

 C.  High Function 

 D.  All of above 

3.Finding way to reduce …………………..is a key responsibility of Management. 

A.  Dissatisfaction  

 B.  Stress 

 C.  Uncertainty  

 D.  All of above 

4………………. management is likely to be another key agenda item. 

A.  Quantity 

 B.  Quality  

 C.  Function 

 D.  All of above 

5. The best medium to reach a 'large audience for the process of recruitment    

       Is…………… 

A.  Casual applicants 

 B.  Advertising 

 C.  Employee referrals 

 D.  All of above 

6. The most popular method of recruiting applicants to jobs is…………….. 

A   Radio and TV advertisement 

B   Corporate website    

C  Employee referral schemes    

D  Commercial job boards   

7. Using a structured interviewing technique would likely achieve all of the following 

except……………. 

A  Increased consistency across candidates 

B  Reduced subjectivity on the part of the interviewer 

C  Enhanced job relatedness 

D More opportunity to explore areas as they arise during the interview 

8.Recruiting is necessary to………… 

A  forecast the supply of outside candidates 

B  developing an applicant pool 



C   determine whether to use inside or outside candidates 

D  develop qualifications inventories 

 

9.The characteristics of human resources are ………….in nature 

A   Homogeneous 

B   Heterogeneous 

C   Ductility 

D   Stable 

 

 

10.Moving employees from one job to another in a predetermined way is called ……………….. 

A.  Job rotation 

B.  Job reengineering 

C.  Work mapping 

D.job enrichment 

 

 

 

 

1.  Financial Management is mainly concerned with………………… 

A .All aspects of acquiring and utilizing financial resources for firms activities 

B.  Arrangement of funds 

C.  Efficient Management of every business 

D.  Profit maximization 

2. A fixed rate of _________ is payable on debentures 

A.Dividend 

B.  Commission 

C.  Interest 

D.  Brokerage 

3. The Reserve Bank of India was established in ……….. 

A. 1921  

B. 1922  

C. 1933  

D. 1935 

 

4. The ……………. committee constituted to Review the Arrangements for Institutional Credit  

for Agriculture and Rural Development in 1981, recommended the establishment of  

NABARD.  

A.Sivaraman 

B. Sir Maclagan  

C.Khusro 



D.Brahm Prakash 

 

5. The ……………………… controls the cooperative banks that falls under the banking  

regulation act of 1949. 

A. Reserve Bank of India  

B. NABARD  

C. National Cooperative Union of India  

D.  None of the above 

 

6. In …………….the National Cooperative Development Corporation(NCDC) was established  

for strengthening the cooperative activities.  

A. 1961  

B. 1962  

C. 1963 

 D. 1964 

 

7. NCDC stands for ………………. 

A. National Cooperative Development Corporation 

B. National Cooperative Dairy Corporation  

C. National Consumers Development Corporation  

D. National Consumers Dairy Cooperative 

 

8. A …………………. also acts as a balancing center and clearing house for the central  

cooperative banks.  

A.  State cooperative bank  

B.  District Central Cooperative Banks 

C. Primary Agricultural Credit Societies  

D.  All the above 

 

9. NABARD stands for……….. 

 

A. National Bank For Agriculture & Rural Development  

B. National Bank For Assignment & Rural Development 

C. National Bank For Apiculture & Rural Development 

D.None of above 

 

10. RBI stands for…….. 

A. Revise Bank of India 

B. Reserve Bank of India 

C. Rexona Bank of India 



D. Repaire Bank of India 

 

 

1.. NAFED stands for  

A. National Agricultural Cooperative Marketing Federation  

B. National Agricultural and Fisheries Marketing Federation  

C. National Association of Fisheries Marketing Federation  

D.  National Apex Federation 

 

 

2.  The ………………. Established in 1958 has been playing an important role in the  

development of cooperative marketing in India.  

A.  National Agricultural Cooperative Marketing Federation 

B. National Agricultural and Fisheries Marketing Federation 

C. National Association of Fisheries Marketing Federation  

D. National Apex Federation  

 

3.   The National Agricultural Cooperative Marketing Federation established in …………. has  

been playing an important role in the development of cooperative marketing in India.  

A.  1958  

B.  1968  

C. 1908 

D. 1918 

4. From the legal point of view the co-operative societies have been classified as 

A. Unregistered and auxiliary 

B.  Unregistered and registered 

C. Rural and urban 

D.  Primary and Secondary 

5. The ………………concepts holds that achieving organizational goals depends on the needs  

and wants target markets and delivering the desired satisfaction better than competitors do. 

 A. Production 

 B. Product 

 C. Marketing 

 D. Selling 

 

6.Marketing seeks to create and manage profitable customer relationships by  

delivering…………………to customers. 

A. Competitive prices  

B.Superior value. 

C. Superior Service 



D. Superior Promotion. 

7. ………………..is the element of Market mix customer analyzes at the last, taking a decision  

of buying a particulars products. 

A. Promotion. 

B. Place 

C. Price 

D. Product. 

8. NAFED is connected with ………………. 

A. Agricultural Marketing  

B. Agricultural Implements 

C. Animal Husbandry 

D. Conservation of Fuel.  

9. Cooperative advertising is a promotion mechanism widely used by ………….. 

A. Manufacturers. 

B. Farmer 

C. Company 

D. None of Above. 

10.  Marketing Management is…………….. 

A. Managing the Marketing Process. 

B. Monitoring the profitability of the compony product and service 

C. Developing Marketing strategies to move the company forward. 

D. The art and science of choosing target markets and getting, keeping and growing  

   customer through  creating, developing and communication superior customer   

   value. 

 

 

 

 

1. The Cooperative Credit Societies Act was passed in……… 

A. 1901 

B. 1902 

C. 1903  

D. 1904 

 

2. The Cooperative Societies Act was passed in …………….  

A. 1911  

B. 1912  

C. 1913 

D. 1914 

 



3.Apex Society means --------- level society 

A.    National 

B.   State 

C.    District 

D.   Village 

 

4.he members of a Co-operative Society have ………………..liability. 

A.    Limited 

B.   Unlimited 

C.    Joint 

D.   Joint and Several 

 

5.The President of a Co-operative Society is……….. 

A.    Owner 

B.   Employees 

C.   Officer 

D.    Adviser 

 

6.………….of organizational structure is followed by Co-operatives in India. 

A.     Unitary Structure 

B.    Federal Structure 

C.    Centralized Structure 

D.    Decentralized Structure 

 

7.  The Rules and Regulations of a Co-operative Society is formed in its……….. 

A.  Co-operative Act 

B.  Co-operative rules 

C. Bylaws 

D.  General Body 

 

8.Co-operation is included in the ------- schedule of Indian Constitution 

 

A.  V 

B.  VI 

C. VII 

D.  IX 

 

9.The shortcomings in the Act of 1904 was removed by another legislation known as…….. 

A.  Cooperative Societies Act of 1912. 

B.  The Model Cooperative Act 



C. Constitution Amendment Bill 

D.  None of these 

 

10. The ………………………………of India has incorporated Cooperative values and  

principles in its second schedule. 

A. The Model Cooperative Act 

B. Multi-State Cooperative Societies Act 2002 

C. Cooperative societies Act of 1904 

D. Cooperative societies Act of 1912 

 

 

 

 

 

 

Co-Operative Management 

M.com-IV   semester  

Time :- 90 min                                                                     marks - 

 (म ध्यम स ठीमर ठी  )  

 

1. व्यिसाय‍संघटनेचा‍नफा‍वमळिण्याचा‍...............स्वरूपाचा‍हेतू‍असतो. 

अ ‍.सहकार  

ब‍िांडिलशाही 

क ‍.समाििाद  

ड ‍.कामगार‍संघटना  

 

2. ……………....... मधे्य‍प्रते्यकिण‍सिाांसािी‍कायि‍करतो‍आवण‍प्रते्यकासािी‍सिििन‍कायि‍

करीत‍असतात. 

अ ‍.सहकार  

ब‍िांडिलशाही 

क ‍.समाििाद  



ड ‍.कामगार‍संघटना  

 

3......................‍. ‍मधे्यराज्य‍सिोच्च‍आहे, तर‍ ‍……………मधे्य‍िैयस्कक्तक‍स्वातंत्र्य‍आघाडीच्या‍

स्थानािर‍ असते‍. 

अ ‍.सहकार , िांडिलशाही 

ब ‍.िांडिलशाही , सहकार 

क ‍.समाििाद , िांडिलशाही 

ड‍समाििाद, सहकायि 

 

4. ‘संघटनाऐस्कच्छक‍‍’आवण‍लोकशाही‍व्यिस्थापन’ ‍ही‍तते्त्व‍ ‍………………सािी‍मागिदशिक‍

तते्त्व‍आहेत.  

अ‍सहकार 

ब‍िांडिलशाही 

क‍समाििाद 

ड‍कामगार‍संघटना 

5‍‍.िांडिलशाही‍अथिव्यिस्थेत‍कल्याणकारी‍घटक‍म्हणून ‍..............हे‍ ‍बरोबरीची‍िूवमका‍

वनिाित‍असते‍. 

अ‍‍समाििाद 

ब‍.व्यापार‍युवनयनिाद 

क‍.संयुक्त‍प्रमंडळ‍ 

ड‍सहकार 

 

6‍‍.व्यिस्थापन‍विचारांच्या‍मुख्य‍शाळांना‍ ....................असे‍ म्हणतात‍. 

अ‍.शास्त्रीय, मानि‍संसाधन, प्रणाली, आकस्किकता 

ब.‍शास्त्रीय, मानि‍संसाधन, प्रणाली, संदविित 

क ‍.शास्त्रीय , मानिी‍संबंध, प्रणाली, आकस्किकता 

ड.‍सििनशील, मानिी‍संबंध, प्रणाली, आकस्किकता 

 



7.‍पवहली‍डायरी‍सहकारी‍संस्था‍1913.............मधे्य‍कोिे‍नोदंविण्यात‍आली. 

अ‍.उत्तर‍प्रदेशातील‍अलाहाबाद 

ब‍.गुिरातमधील‍आनंद 

क ‍.अहमदाबाद‍गुिर ाातमधील 

ड‍.महाराष्ट्र ातील‍औरंगाबाद‍ 

 

8‍.िेळेिर,बिेटमधे्य‍ि‍स्वीकायि‍गुणिते्तसह‍प्रणाली‍विकवसत‍केल्या‍िाते‍त्याला‍ ...........असे‍‍

म्हणतात‍. 

अ ‍.वसस्टम‍वडझायनर  

ब‍‍.प्रकल्प‍व्यिस्थापक‍ 

क‍.‍वसस्टम‍मालक 

ड‍.‍बाह्य‍प्रणाली‍िापरकताि 

9.‍व्यिसायाच्या‍प्रवक्रयेद्वारे‍योग्य‍धनादेश‍आवण‍मंिुरी‍वमळाल्या‍आहेत‍याची‍खात्री‍

करण्यासािी‍व्यिहारात‍........................अंमलात‍आणल्या‍िातो. 

अ‍.‍प्रवक्रया 

ब.कामकािाचा‍प्रिाह 

क‍.‍प्रवक्रया‍प्रिाह 

ड.‍प्रवक्रया‍आिश्यकता 

 

१० ‍.कायिकारी‍व्यिस्थापनाच्या‍वनयोिन‍आवण‍मूल्यांकन‍आिश्यकतांचे‍ समथिन‍करणारी‍

एक‍मावहती‍प्रणाली ........................ही‍ आहे‍. 

 अ‍.‍डीएसएस 

ब ‍.टीपीएस  

क‍ ‍.ईआरपी  

ड.‍िरीलपैकी‍नाही 

 

 

 

 



 

 

 

प्रकरण दुसरे  

 

1.‍एच.आर.एम‍म्हणिे ‍…………… . 

अ ‍.मानिी‍संसाधन‍व्यिस्थापन  

ब ‍.पुन‍:िॉईन‍व्यिस्थापन  

क ‍.मानिी‍ररंवगंग‍व्यिस्थापन  

ड ‍.िरीलपैकी‍नाही  

 

२ ‍.मानि‍संसाधन‍ हे‍एक‍‍……………आहे. 

अ .कमिचारी‍कायि  

ब.‍लाइन‍कायि 

क‍.‍उच्च‍कायि 

ड ‍.िरील‍सिि  

 

3......................कमी‍करण्याचा‍मागि‍शोधणे‍ही‍व्यिस्थापनाची‍प्रमुख‍िबाबदारी‍आहे. 

अ‍.असमाधान 

ब‍.‍ताण 

क.‍अवनवितता 

ड ‍.िरील‍सिि  

 

4‍ ……………… ‍.व्यिस्थापन‍ हे‍एक‍महत्त्वाचा‍अिेंडा‍आयटम)agendaitem‍)‍असण्याची‍

शक्यता‍आहे‍. 

अ‍.‍प्रमाण 

ब.‍गुणित्ता 

क‍.कायि 

ड ‍.िरील‍सिि  



 

 

5‍.िरती‍प्रवक्रयेसािी‍मोठ्या‍पे्रक्षकांपयांत‍पोहोचण्याचे‍उत्तम‍माध्यम............आहे‍ 

अ‍.‍प्रासंवगक‍अििदार 

बी.‍िावहरात 

क ‍.कमिचारी‍संदिि  

ड.‍िरील‍सिि 

 

 

6‍.अििदारांना‍नोकरीत‍िरती‍करण्याची‍सिाित‍लोकवप्रय‍पद्धत‍म्हणिे‍‍…………… 

अ‍.रेवडओ‍आवण‍टीव्ही‍िावहरात 

ब.‍कॉपोरेट‍िेबसाइट 

क‍.‍कमिचारी‍संदिि‍योिना 

ड‍.कमवशियल‍िॉब‍बोडि 

 

7.  संरवचत‍मुलाखत‍तंत्राचा‍िापर‍केल्यास‍ ‍……………िगळता‍पुढील‍सिि‍साध्य‍होऊ‍

शकेल. 

अ‍.उमेदिारांमधे्य‍िाढलेली‍सुसंगतता 

ब.‍मुलाखतकाराच्या‍ितीने‍मांडलेली‍विषयपवत्रका. 

क‍.िवधित‍नोकरी‍संबंवधत 

ड.मुलाखत‍दरम्यान‍उद्भिलेल्या‍िागात‍अने्वषण‍करण्याची‍अवधक‍संधी 

 

8. िरती‍करणे‍‍.............आिश्यक‍असते. 

अ‍.बाहेरील‍उमेदिारांच्या‍पुरिठ्याचा‍अंदाि 

ब ‍.उमेदिाराला‍ विकवसत‍करणे‍सिािगीण‍)pool) 

क‍.‍आत‍उमेदिार‍वकंिा‍बाहेरील‍उमेदिार‍िापरायचे‍की‍नाही‍ते‍िरिते 

ड.‍पात्रता‍यादी‍विकवसत‍करने‍ 

 

9.‍मानि‍संसाधनांची‍..............िैवशष्ट्टे्य‍नैसवगिक‍आहेत. 



अ‍.एकसंध 

ब.‍विषम 

क‍.वटकाऊपणा 

ड.‍स्कस्थर 

 

 

१० ‍.ना‍एकाकमिचार्‍यां ‍नोकरीतून‍दुसर्‍या‍नोकरीकडे‍पूििवनयोवित‍मागािने‍हलिणे................‍

असे‍म्हणतात. 

अ‍ ‍.नोकरी‍वफरविणे  

ब ‍.िॉब‍रीइस्कजिनररंग  

क‍ .कायि‍मॅवपंग  

ड‍. नोकरी‍समृद्ध‍करणे 

 

 

प्रकरण शतसरे  

 

१ ‍.वित्तीय‍व्यिस्थापन‍मुख्यते्व‍ ……………………शी‍संबंवधत‍आहे. 

अ‍ ‍.कंपन्यांच्या‍ वक्रयाकलापांसािी‍आवथिक‍संसाधने‍घेणे‍आवण‍त्यांचा‍उपयोग‍

करण्याचे‍सिि‍पैलू 

ब ‍.वनधीची‍व्यिस्था  

क ‍.प्रते्यक‍व्यिसायाचे‍कायिक्षम‍व्यिस्थापन  

ड. नफा‍िाढिणे 

 

 

२‍)कििरोख्यांिरिर‍........................चा‍वनवित‍दर‍देय‍आहे. 

अ‍.‍लािांश 

ब.‍कवमशन 

क‍.‍व्याि 

ड.‍ब्रोकरेि 



 

३‍.िारतीय‍ररझिि‍बँक‍ची‍स्थापना‍ ...........िषी‍‍ करण्यात‍आली. 

अ .‍1921  

ब .‍1922  

क ‍.‍1933  

ड .‍1935  

 

४‍.संस्थात्मक‍पतपुरििा‍व्यिस्थेचा‍आढािा‍घेण्यासािी ...............यांची‍‍ सवमती‍गिीत‍केलीि‍

त्यांनी‍ 1981‍विकासासािीनाबाडिमधे्य‍कृषी‍ि‍ग्रामीण‍ ची‍स्थापना‍करण्याची‍वशफारस‍

केली. 

अ‍ .वश िारमन 

ब ‍.सर‍मॅकलॅगन  

क ‍.खुसरो  

ड.‍ब्रह्म‍प्रकाश 

 

5. 1949‍चा‍ बँवकंग‍वनयमन‍कायदाच्या‍अधीन‍असलेल्या‍सहकारी‍बँकांिर‍

..............................वनयंत्रण‍िेिते‍. 

‍‍अ‍ ‍.ररझव्हि‍बँक‍ऑफ‍इंवडया  

ब‍.‍नाबाडि 

क‍ ‍.िारतीय‍राष्ट्र ीय‍सहकारी‍संघ  

ड ‍.िरीलपैकी‍नाही  

 

६‍.सहकारी‍उपक्रम‍बळकट‍करण्यासािी‍ ‍..............................ला‍ राष्ट्र ीय‍सहकारी‍विकास‍

महामंडळ‍ )एनसीडीसी‍)ची‍स्थापना‍झाली‍.  

 

अ‍ ‍1961  

ब‍1962 

क‍‍.1963 

ड‍ ‍1964  

 



7.‍एन.सी.डी.सी.‍म्हणिे‍………………. 

अ‍ ‍.राष्ट्र ीय‍सहकारी‍विकास‍महामंडळ  

ब ‍.राष्ट्र ी य‍सहकारी‍दुग्ध‍संस्था 

क‍ ‍.राष्ट्र ीय‍ग्राहक‍विकास‍महामंडळ  

ड ‍.राष्ट्र ीय‍ग्राहक‍दुग्ध‍सहकारी  

 

8.‍मध्यिती‍सहकारी‍बँका‍प्रमाणे ‍………………… .‍सुध्दा‍समतोल‍कें ि‍आवण‍स्किअररंग‍

हाऊस‍म्हणून‍कायि‍करीत‍असतात‍. 

अ ‍.सहकारी‍बँकराज्य‍  

ब ‍.विल्हा‍मध्यिती‍सहकारी‍बँका  

क‍ ‍.प् राथवमक‍कृषी‍पत‍संस्था 

ड ‍.िरील‍सिि  

 

9‍ नाबाडि‍म्हणिे‍ ……….........  

 

अ‍‍कृषी‍ि‍ग्रामीण‍विकास‍राष्ट्र ीय‍बँक 

ब ‍.असाइनमेंट‍आवण‍रूरल‍डेव्हलपमेंटसािी‍नॅशनल‍बँक  

क‍ ‍.डेव्हलपमेंटवपकल्चर‍अँड‍रूरल‍नॅशनल‍बँक‍फॉर‍अ‍ॅ  

ड‍. िरीलपैकी‍नाही 

 

१० ‍.आरबीआय‍म्हणिे‍‍‍…… .. 

अ‍‍ररस्कव्हझ‍बँक‍ऑफ‍इंवडया 

ब‍‍‍ररझव्हि‍बँक‍ऑफ‍इंवडया 

क‍ ‍.रेक्सोना‍बँक‍ऑफ‍इंवडया  

ड ‍.ररपेअर‍बँक‍ऑफ‍इंवडया  

 

 

प्रकरण चौथे  

 



१‍.नाफेड‍म्हणिे‍............... 

अ.‍राष्ट्र ीय‍कृषी‍सहकारी‍विपणन‍महासंघ 

ब‍नॅशनल‍एग्रीकल्चरल‍अँड‍वफशरीि‍माकेवटंग‍फेडरेशन 

क‍ ‍.नॅशनल‍असोवसएशन‍ ऑफ‍वफशरीि‍माकेवटंग‍फेडरेशन 

ड‍नॅशनल‍एपेक्स‍फेडरेशन 

 

 

२‍.सन‍१९५८‍मधे्य‍स्थावपत ‍...............हे‍ िारतातील‍सहकारी‍विपणनाचा‍विकासामधे्य‍

महत्वाची‍िूवमका‍बिाित‍आहे 

 

अ ‍.राष्ट्र ीय‍कृषी‍सहकारी‍विपणन‍महासंघ  

बी ‍.नॅशनल‍एग्रीकल्चरल‍अँड‍वफशरीि‍माकेवटंग‍फेडरेशन  

सी ‍.न ाॅशनल‍असोवसएशन‍ऑफ‍वफशरीि‍माकेवटंग‍फेडरेशन 

डी ‍.नॅशनल‍एपेक्स‍फेडरेशन  

 

 

 

3.‍‍िारतातील‍सहकारी‍विपणन‍विकासासािी‍महत्वाची‍िूवमका‍बिाित‍असलेले‍राष्ट्र ीय‍

कृषी‍सहकारी‍विपणन‍महासंघची‍स्थापना‍ ............िषी‍ ‍करण्यात‍आलीआहे‍. 

 

अ‍ ‍1958  

ब‍1968 

क‍.1908 

ड‍1918 

 

4. कायदेशीर‍दृवष्ट्कोनातून‍सहकारी‍संस्थांचे‍िगीकरण‍.............केले‍गेले‍आहे. 

अ.‍नोदंणी‍नसलेले‍आवण‍सहाय्यक 

ब.‍नोदंणीकृत‍आवण‍अनोदंणीकृत 

क ‍.ग्रामीण‍आवण‍शहरी  



ड‍प्राथवमक‍ि‍माध्यवमक‍ 

 

५‍.गरि‍ि‍लक्ष्य‍बािारपेिेची‍अपेक्षा‍असने‍आवण‍प्रवतस्पधींपेक्षा‍इस्कच्छत‍समाधान‍वितररत‍

करणे‍हे‍संघटनात्मक‍उद्दीषे्ट्‍वमळविण्यािर‍अिलंबून‍असते‍अशी...........‍संकल्पना‍आहे‍. 

 

अ.‍उत्पादन 

ब.‍उत्पादन 

क ‍.विपणन  

ड‍विक्री 

 

 

6.‍विपणन‍द्वारे‍फायदेशीर‍ग्राहक‍संबंध‍वनमािण‍करणे‍ि‍वटकिून‍िेिण्याचा‍प्रयत्‍करुन‍

त्या‍ग्राहकांना‍ ‍...........वदल्या‍िाते‍.  

 

अ.‍स्पधाित्मक‍वकंमती 

ब.‍शे्रष्ठ‍मूल्य 

क ‍.उतृ्कष्ट्‍सेिा  

ड. सुपीररयर‍प्रमोशन. 

 

7.‍............................हा‍माकेट‍वमक्स‍मधील‍घटक‍विचारात‍घेिून‍उत्पादन‍खरेदी‍

करण्यापयांत‍ग्राहकांचा‍विचार‍करून‍विशे्लषण‍केल्या‍िाते‍. 

अ‍पदोन्नती‍ 

बविकाण 

क‍‍वकंमत 

ड‍उत्पादन. 

 

8.नाफेड‍हे‍ ‍..................व्यिसायाशी ‍िोडले‍गेले‍आहे. 

अ‍‍कृषी‍विपणन 

ब ‍.कृषी‍अििारे  

क‍ ‍.पशुसंिधिन  



ड ‍.इंधन‍संिधिन‍.  

 

9.‍सहकारी‍िावहरात‍ही‍पदोन्नतीची‍यंत्रणा‍आहे‍ज्याचा‍िापर‍‍…………..करते. 

अ‍‍उत्पादक. 

ब‍शेतकरी 

क‍ ‍.कंपनी  

ड‍िरीलपैकी‍नाही. 

 

१०‍.विपणन‍व्यिस्थापन‍म्हणिे‍‍…………….. 

अ ‍.विपणन‍प्रवक्रया‍व्यिस्थावपत‍करणे‍.  

ब ‍.कॉम्पोनी‍उत्पादन‍आवण‍सेिेच्या‍नफ्यािर‍देखरेख‍िेिणे  

क‍ ‍.कंपनीला‍पुढे‍नेण्यासािी‍विपणन‍धोरण‍विकवसत‍करणे‍.  

ड ‍.ग्राहक‍तयार‍क रून‍वििध‍लक्ष्य‍बािारपेिा‍वनिडने‍आवण‍वमळविणे,त्या‍िेिणे‍

आवण‍िाढणे‍आवण‍त्या‍विकासीत‍करूनचांगले‍ग्राहकमूल्यसंपे्रषण‍करणे‍याची‍कला‍आवण‍

विज्ञान‍होय. 

 

प्रकरण प चवे  

 

१ ‍.सहकारी‍पतसंस्था‍कायदा...........िषी ‍करण्यात‍आला‍. 

अ‍ ‍1901  

ब‍.1902 

क‍.1903 

ड‍.1904 

 

२ ‍.सहकारी‍संस्था‍कायदा‍..........िषी‍ पाररत‍झाला. 

अ‍1911 

ब‍1912 

क‍1913 

ड‍1914 



 

3.‍अपेक्स)Apex)‍सोसायटी‍म्हणिे‍ ---------‍ स्तर‍होय. 

अ‍ ‍.राष्ट्र ीय  

ब‍राज्य 

क‍ ‍.विल्हा  

ड ‍.गाि  

 

4सहकारी‍संस्थेच्या‍सदस्ांची‍‍………………..‍उत्तरदावयत्व‍आहे. 

अ‍‍मयािवदत 

ब‍अमयािवदत 

क‍‍संयुक्त 

ड‍संयुक्त‍आवण‍वकते्यक 

 

5. सहकारी‍संस्थेचा‍अध्यक्ष‍............आहे‍. 

अ‍‍मालक 

ब‍‍कामगार‍ 

क ‍.अवधकारी  

ड‍सल्लागार 

 

 

 

६‍‍……………….ही‍संघटनात्मक‍रचना‍िारतातील‍सहकारी‍संस्थानी‍स्वीकारली‍आहेत. 

अ‍‍एकाल‍स्टरक्चर 

ब‍फेडरल‍स्टरक्चर 

क‍ ‍.कें िीकृत‍स्टरक्चर  

ड‍विकें िीकृत‍स्टरक्चर 

 

7. सहकारी‍संस्थेचे‍वनयम‍ि‍कायदे‍त्याच्या‍‍………..‍मधे्य‍तयार‍होतात. 

अ‍ ‍.सहकारी‍कायदा  



ब‍सहकारी‍वनयम 

क‍‍.वनयमानुसार‍ 

ड‍िनरल‍बॉडी 

 

8.िारतीय‍राज्यघटनेच्या‍ -------‍िेळापत्रकात‍सहकायािचा) Co-operation‍)‍समािेश‍आहे 

अ‍‍.V 

बी‍VI 

क‍‍.VII 

ड‍IX 

 

9‍‍4019‍च्या‍कायद्यातील‍उणीिा‍ दूर‍करण्यासािी‍वनमािण‍केलेल्या‍कायद्याला‍..................

म्हणून‍ ओळखले‍िाते‍. 

अ‍‍.1912‍चा‍सहकारी‍संस्था‍कायदा. 

ब ‍.आदशि‍सहकारी‍कायदा  

क‍ ‍.घटना‍दुरुस्ती‍विधेयक  

ड ‍.यापैकी‍नाही  

 

१० ‍.‍.................................मधे्य‍ िारतीयसहकारी‍मूले्य‍ि‍तते्त्व‍दुस -या‍ schedule‍या‍

िेळापत्रकात‍समाविष्ट्‍केली‍गेली‍आहेत. 

अ‍ ‍.आदशि‍सहकारी‍कायदा  

ब ‍.बहु-राज्य‍सहकारी‍संस्था‍कायदा‍२००२  

क ‍.सहकारी‍संस्था‍कायदा‍1904 . 

ड‍.1912‍चा‍सहकारी‍संस्था‍कायदा 

 

 

 

 

 



 

 

 

 

 

 

 

 

 
 

शिांदी म ध्यम  

 
प्रकरण पशिले  

1.‍‍………………‍व्यापार‍संगिन‍मे‍लाि‍अििनमौवलक‍उदे्दश्य‍है। 

अ. सहकाररता 

ब‍.‍पंूिीिाद 

कसमाििाद 

डटर ेड‍यूवनयनिाद 

 

२‍‍……………‍मे‍प्रते्यक‍के‍वलए‍प्रते्यक‍कायि‍और‍प्रते्यक‍के‍वलए‍सिी‍कायि। 

अ. सहकाररता 

ब‍पंूिीिाद 

क‍समाििाद 

ड‍टर ेड‍यूवनयनिाद 

 

 



 

3. .......................मे‍ राज्य‍सिोच्च‍है, िबवक‍……………‍में‍व्यस्कक्तगत‍स्वतंत्रता‍सामने‍की‍

स्कस्थवत‍में‍है। 

अ. सहयोग, पंूिीिाद 

ब‍पंूिीिाद, सहकाररता 

क‍समाििाद, पंूिीिाद 

ड‍समाििाद, सहकाररता 

 

4.‍'सै्वस्कच्छक‍संघ' और‍‘लोकतांवत्रक‍प्रबंधन‍'के‍वसद्धांत‍………………‍के‍वलए‍वदशा‍वनदेश‍

हैं। 

असहकाररता 

ब‍पंूिीिाद 

क‍समाििाद 

ड. टर ेड‍यूवनयनिाद 

 

 

5.……………‍‍पंूिीिादी‍अथिव्यिस्था‍में‍कल्याणकारी‍कारक‍के‍रूप‍में‍एक‍समान‍िूवमका‍

वनिाता‍है। 

अ‍समाििाद 

बटर ेड‍यूवनयनिाद 

क. संयुक्त‍स्टॉक‍कंपवनयां 

ड‍सहयोग 

 

 

 

 

 

6.‍प्रबंधन‍के‍मुख्य‍विद्यालयो‍ंको‍…………‍कहा‍िाता‍है। 



अ‍शास्त्रीय, मानि‍संसाधन, प्रणाली, आकस्किकता 

ब. शास्त्रीय, मानि‍संसाधन, प्रणाली, प्रासंवगक 

क. शास्त्रीय, मानिीय‍संबंध, प्रणाली, आकस्किकता 

ड‍रचनात्मक, मानिीय‍संबंध, प्रणाली, आकस्किकता 

 

 

 

7.‍पहली‍डायरी‍सहकारी‍सवमवत‍1913‍में‍………‍में‍पंिीकृत‍हुई‍थी। 

अ‍‍यूपी‍में‍इलाहाबाद 

ब‍गुिरात‍में‍बी‍आनंद 

क‍‍अहमदाबाद‍गुिरात‍में 

ड‍औरंगाबाद‍महाराष्ट्र ‍में 

 

8.‍समय‍पर, बिट‍के‍िीतर‍और‍स्वीकायि‍गुणित्ता‍के‍साथ‍प्रणाली‍विकवसत‍वकए‍िाते‍हैं‍

उसको‍……………कहते‍है‍. 

अ‍. वसस्टम‍वडिाइनर 

ब‍. पररयोिना‍प्रबंधक 

क‍‍वसस्टम‍के‍मावलक‍हैं 

ड‍. बाहरी‍वसस्टम‍उपयोगकताि 

 

 

 

 

 

9.‍उवचत‍िांच‍और‍अनुमोदन‍सुवनवित‍करने‍के‍वलए‍व्यािसावयक‍प्रवक्रयाओ‍ंके‍माध्यम‍से‍

लेनदेन‍का‍प्रिाहकायािस्कन्वत‍को‍……………‍कहा‍िाता‍है। 

अ‍‍प्रवक्रया 

ब‍काम‍का‍प्रिाह 



क‍‍प्रवक्रया‍प्रिाह 

ड‍प्रवक्रया‍आिश्यकताओ ं

 

10.‍एक‍सूचना‍प्रणाली‍िो‍कायिकारी‍प्रबंधन‍की‍योिना‍और‍मूल्यांकन‍आिश्यकताओ‍ंका‍

समथिन‍करती‍है‍उसको‍....................है‍. 

अ‍डी.एस. 

ब‍टीपीएस 

क‍‍ईआरपी 

ड‍उपरोक्त‍में‍से‍कोई‍नही ं

 

 

 

 

 

 

 

 

 

 

 

 

प्रकरण दुसरे  

 

1.‍HRM को‍……………‍कहा‍िाता‍है। 

अ‍. मानि‍संसाधन‍प्रबंधन 

ब‍मानि‍पुन:‍प्रबंधन 

क‍. मानि‍ररंवगंग‍प्रबंधन 



ड. उपरोक्त‍में‍से‍कोई‍नही ं

 

2.‍HRM एक‍……………‍..‍है। 

अ‍. स्टाफ‍फंक्शन 

ब‍लाइन‍समारोह 

क‍‍उच्च‍समारोह 

ड‍. उपरोक्त‍सिी 

 

3.‍प्रबंधन‍का‍एक‍महत्वपूणि‍दावयत्व‍………………‍..‍को‍कम‍करने‍का‍तरीका‍खोिना‍है‍। 

अ‍‍असंतोष 

ब‍तनाि 

क‍‍अवनवितता 

ड‍. उपरोक्त‍सिी 

4‍..................प्रबंधन‍एक‍प्रमुख‍एिेंडा‍आइटम‍होने‍की‍संिािना‍है। 

अ‍‍मात्रा 

ब‍. गुणित्ता 

क‍‍समारोह 

ड‍. उपरोक्त‍सिी 

 

5.‍िती‍की‍प्रवक्रया‍के‍वलए‍'बडे‍दशिको'ं तक‍पहंुचने‍का‍सबसे‍अच्छा‍माध्यम 

...................है 

अ‍‍आकस्किक‍आिेदक 

ब‍. विज्ञापन 

क‍. कमिचारी‍रेफरल 

ड‍. उपरोक्त‍सिी 

 

6.‍आिेदको‍ंको‍नौकररयो‍ंमें‍िती‍करने‍का‍सबसे‍लोकवप्रय‍तरीका‍............है 

अ‍‍रेवडयो‍और‍टीिी‍विज्ञापन 



ब‍कॉपोरेट‍िेबसाइट 

क‍कमिचारी‍रेफरल‍योिनाएं 

ड‍िावणस्कज्यक‍नौकरी‍बोडों 

 

7.‍एक‍संरवचत‍साक्षात्कार‍तकनीक‍का‍उपयोग‍करने‍से‍संिितः‍वनम्नवलस्कखत‍सिी‍को‍

प्राप्त‍होगा‍……………। 

अ‍अभ्यवथियो‍ंमें‍एक‍वनरंतरता‍बढी 

ब‍साक्षात्कारकताि‍की‍ओर‍से‍विषयगत‍कमी 

क‍नौकरी‍से‍संबंवधत‍योग्यता 

ड‍साक्षात्कार‍के‍दौरान‍उत्पन्न‍होने‍िाले‍के्षत्रो‍ंका‍पता‍लगाने‍का‍अवधक‍अिसर 

 

 

 

 

 

 

8.‍िती‍करना‍ ..................के‍वलये‍ आिश्यक‍है‍ 

अ‍बाहरी‍उम्मीदिारो‍ंकी‍आपूवति‍का‍पूिािनुमान 

ब‍एक‍आिेदक‍पूल‍विकवसत‍कर‍रहा‍है 

क‍‍वनधािररत‍करें ‍वक‍अंदर‍या‍बाहर‍के‍उम्मीदिारो‍ंका‍उपयोग‍करना‍है‍या‍नही ं

ड‍योग्यता‍सूची‍का‍विकास‍करते‍हैं 

 

9.‍मानि‍संसाधनो‍ंकी‍.............प्रकृवत‍विशेषताएँ‍हैं‍. 

अ‍‍सिातीय 

ब‍विषमता 

क‍नमनीयता 

ड‍स्कस्थर 

 

 



10.‍कमिचाररयो‍ंको‍एक‍नौकरी‍से‍दूसरे‍काम‍में‍पूिि‍वनधािररत‍तरीके‍से‍ले‍िाना‍

………………‍..‍कहा‍िाता‍है। 

अ‍‍िॉब‍रोटेशन 

ब‍नौकरी‍की‍पुनरिचना 

क‍कायि‍मानवचत्रण 

ड‍नौकरी‍संिधिन 

 

 

 

 

 

 

प्रकरण शतसरे  

 

1.‍वित्तीय‍प्रबंधन‍मुख्य‍रूप‍से‍………………‍से‍संबंवधत‍है 

अ‍फमों‍की‍गवतविवधयो‍ंके‍वलए‍वित्तीय‍संसाधनो‍ंके‍अवधग्रहण‍और‍उपयोग‍के‍

सिी‍पहलू 

ब‍. धन‍की‍व्यिस्था 

क‍. प्रते्यक‍व्यिसाय‍का‍कुशल‍प्रबंधन 

ड‍लाि‍अवधकतमकरण 

 

2.‍कििरोखे‍पर‍_________ की‍एक‍वनवित‍दर‍देय‍है 

अ‍. लािांश 

ब‍. आयोग 

क‍. ब्याि 

ड‍ब्रोकरेि 

 

3.‍िारतीय‍ररििि‍बैंक‍की‍स्थापना‍………‍..‍में‍हुई‍थी। 



अ‍‍1921 

ब‍1922 

क‍1933 

ड‍1935 

 

 

 

 

4.संस्थागत‍ऋण‍के‍वलए‍व्यिस्थाओ‍ंकी‍समीक्षा‍के‍वलए‍1981‍मे ..........की‍ सवमवत‍गवित‍

की‍उसमें‍कृवष‍और‍ग्रामीण‍विकास‍के‍वलए, नाबाडिकी‍स्थापना‍की‍वसफाररश‍की‍गई‍. 

अ‍‍वशिरामन 

ब‍सर‍मैकलगन 

क‍‍खुसरो 

ड‍ब्रह्म‍प्रकाश 

 

5.‍………………………‍उन‍सहकारी‍बैंको‍ंको‍वनयंवत्रत‍करता‍है‍िो‍बैंवकंग‍के‍अंतगित‍

आते‍हैंविवनयमन‍अवधवनयम‍1949। 

अ‍िारतीय‍ररििि‍बैंक 

ब‍. नाबाडि 

क‍. िारत‍का‍राष्ट्र ीय‍सहकारी‍संघ 

ड‍. उपरोक्त‍में‍से‍कोई‍नही ं

 

6. ...................में‍राष्ट्र ीय‍सहकारी‍विकास‍वनगम‍)NCDC) की‍स्थापना‍की‍गई‍थीसहकारी‍

गवतविवधयो‍ंको‍मिबूत‍करने‍के‍वलए। 

अ‍. 1961 

ब‍. 1962  

क‍1963  

ड‍1964  



 

 

 

 

7. NCDC का‍अथि....................‍है। 

A. राष्ट्र ीय‍सहकारी‍विकास‍वनगम 

B. राष्ट्र ीय‍सहकारी‍डेयरी‍वनगम 

C. राष्ट्र ीय‍उपिोक्ता‍विकास‍वनगम 

D. राष्ट्र ीय‍उपिोक्ता‍डेयरी‍सहकारी 

 

 

 

 8. .......................यह‍ ‍कें िीय‍सहकारी‍बैंक‍िैसा‍संतुलन‍कें ि‍और‍समाशोधन‍गृह‍के‍रूप‍

में‍िी‍कायि‍करता‍है. 

अ‍‍राज्य‍सहकारी‍बैंक 

ब‍. विला‍कें िीय‍सहकारी‍बैंक 

क‍. प्राथवमक‍कृवष‍साख‍सवमवतयां 

ड‍. उपरोक्त‍सिी 

 

9.‍नाबाडि‍का‍अथि‍‍..........................है‍. 

 

अ‍कृवष‍और‍ग्रामीण‍विकास‍के‍वलए‍नेशनल‍बैंक 

ब‍. नेशनल‍बैंक‍फॉर‍असाइन्मेंट‍एंड‍रूरल‍डेिलपमेंट 

क‍. नेशनल‍बैंक‍फॉर‍एवपकल्चर‍एंड‍रूरल‍डेिलपमेंट 

ड‍. उपरोक्त‍में‍से‍कोई‍नही ं

 

 



 

10.‍RBI का‍मतलब....................‍है‍ 

अ‍. ररिाइि‍बैंक‍ऑफ‍इंवडया 

ब‍‍िारतीय‍ररििि‍बैंक 

क‍. रेक्सोना‍बैंक‍ऑफ‍इंवडया 

ड‍ररपेयर‍बैंक‍ऑफ‍इंवडया 

 

 

 

प्रकरण चौथे  

 

१‍.NAFED का‍मतलब....................‍है 

अ‍. राष्ट्र ीय‍कृवष‍सहकारी‍विपणन‍संघ 

ब‍. राष्ट्र ीय‍कृवष‍और‍मत्स्य‍विपणन‍महासंघ 

क‍‍नेशनल‍एसोवसएशन‍ऑफ‍वफशरीि‍माकेवटंग‍फेडरेशन 

ड‍नेशनल‍एपेक्स‍फेडरेशन 

 

 

2.…‍……………की‍1958‍में‍स्थावपत‍है‍और‍िारत‍में‍सहकारी‍विपणन‍के‍विकास‍‍मे‍

महत्वपूणि‍िूवमका‍वनिाता‍रहा‍है 

 

अ‍. राष्ट्र ीय‍कृवष‍सहकारी‍विपणन‍संघ 

ब‍. राष्ट्र ीय‍कृवष‍और‍मत्स्य‍विपणन‍महासंघ 

क‍‍नेशनल‍एसोवसएशन‍ऑफ‍वफशरीि‍माकेवटंग‍फेडरेशन 

ड‍नेशनल‍एपेक्स‍फेडरेशन 

 

 

 



3.‍राष्ट्र ीय‍कृवष‍सहकारी‍विपणन‍संघ‍की‍स्थापना‍ .......िषि‍हुई‍िो‍ िारत‍में‍सहकारी‍

विपणन‍के‍विकास‍में‍एक‍महत्वपूणि‍िूवमका‍वनिा‍रहा‍है। 

अ‍. 1958 

ब‍1968 

क‍‍1908 

ड‍1918 

 

4.‍कानूनी‍दृवष्ट्कोण‍से‍सहकारी‍सवमवतयो‍ंको ............से ‍िगीकृत‍वकया‍गया‍है 

अ‍अपंिीकृत‍और‍सहायक 

ख‍अपंिीकृत‍और‍पंिीकृत 

क‍. ग्रामीण‍और‍शहरी 

ड‍प्राथवमक‍और‍माध्यवमक 

 

 

5. बािार‍की‍अपेक्षाओ‍ंऔर‍लक्ष्यो‍ंकी‍िरूरत‍है‍और‍प्रवतयोवगयो‍ंको‍िांवित‍समाधान‍

प्रदान‍करने‍की‍अिधारणा‍संगिनात्मक‍लक्ष्यो‍ंको‍प्राप्त‍करने‍पर.....................‍वनििर‍

करती‍है। 

अ‍‍उत्पादन 

ब‍. उत्पाद 

क‍‍माकेवटंग 

ड‍बेचना 

 

 

6. लािकारी‍ग्राहक‍संबंध‍बनाने‍और‍बनाए‍रखने‍की‍कोवशश‍करके‍उन‍ग्राहको‍ंको‍

विपणन‍मे .................... ‍वदया‍िाता‍है। 

अ‍. प्रवतस्पधी‍कीमतो ं

ब‍. बेहतर‍मूल्य। 

क‍‍सुपीररयर‍सवििस 



ड‍सुपीररयर‍प्रमोशन। 

 

 

 7.ग्राहक‍से‍उत्पाद‍की‍खरीद‍तक‍बािार‍वमश्रण‍में‍घटको‍ंपर‍विचार‍करके‍ ..................पर ‍

विशे्लषण‍वकया‍िाता‍है। 

अ‍पदोन्नवत। 

ब‍. स्थान 

क‍. मूल्य 

ड‍. उत्पाद। 

 

 

8. NAFED को‍ ‍………………के‍साथ‍िोडा‍ िाता‍है। 

अ‍. कृवष‍विपणन 

ख‍कृवष‍औिार 

क‍. पशुपालन 

ड‍. ईंधन‍का‍संरक्षण। 

 

 

9.‍सहकारी‍विज्ञापन‍एक‍प्रचार‍तंत्र‍है‍िो‍व्यापक‍रूप‍से‍………‍..‍द्वारा‍उपयोग‍वकया‍

िाता‍है। 

अ‍वनमािता 

ब‍वकसान 

क‍‍कंपनी 

ड‍उपरोक्त‍में‍से‍कोई‍नही।ं 

 

10.‍विपणन‍प्रबंधन‍याने……………‍‍है। 

अ‍विपणन‍प्रवक्रया‍का‍प्रबंधन। 

ब‍कंपोनेट‍उत्पाद‍और‍सेिा‍की‍लािप्रदता‍की‍वनगरानी‍करना 



क‍. कंपनी‍को‍आगे‍बढाने‍के‍वलए‍माकेवटंग‍रणनीवतयो‍ंका‍विकास‍करना। 

ड‍. लक्ष्य‍बािारो‍ंको‍चुनने‍और‍प्राप्त‍करने, रखने‍और‍विकवसत‍करने‍की‍कला‍और‍

विज्ञानबेहतर‍ग्राहक‍बनाने, विकवसत‍करने‍और‍संचार‍के‍माध्यम‍से‍ग्राहकमूल्य। 

 

 

 

 

 

 

 

 

 

 

 

प्रकरण प चवे  

 

1.‍सहकारी‍के्रवडट‍सोसायटी‍अवधवनयम‍………‍में‍पाररत‍वकया‍गया‍था 

अ‍‍1901 

ब‍. 1902 

क‍‍1903 

ड‍1904 

 

2.‍सहकारी‍सवमवतयाँ‍अवधवनयम‍……………‍में‍पाररत‍वकया‍गया‍था। 

अ‍‍1911 

ब‍. 1912 

क‍‍1913 

ड‍1914 



 

3.अपेक्स‍सोसाइटी‍का‍अथि ...........स्तर‍से‍ है‍. 

अ‍राष्ट्र ीय 

ब‍. राज्य 

क‍‍विला 

ड‍ग्राम 

 

4.‍ .....................य ह‍‍सहकारी‍सवमवत‍के‍सदस्‍का‍दावयत्व‍है‍. 

अ‍सीवमत 

ख‍असीवमत 

क‍संयुक्त 

ड‍संयुक्त‍और‍कई 

 

5.‍ ..........यह‍ सहकारी‍सवमवत‍का‍अध्यक्ष‍होता‍है। 

अ‍‍मावलक 

ख‍कमिचारी 

क‍‍अवधकारी 

ड‍सलाहकार 

 

6.‍ ..........................को ‍संगिनात्मक‍संरचनाओ‍ंमे‍िारत‍में‍सहकारी‍सवमवतयो‍ंद्वारा‍

अपनाया‍गया‍है। 

अ‍. एकात्मक‍संरचना 

ब‍. संघीय‍संरचना 

क‍. कें िीकृत‍संरचना 

ड‍विकेन्द्रीकृत‍संरचना 

 

7.‍सहकारी‍सवमवत‍के‍वनयम‍और‍विवनयम‍इसके‍………‍..‍में‍बनते‍हैं। 

अ‍‍सहकारी‍अवधवनयम 



ब‍. सहकारी‍वनयम 

क‍. बायलाि 

ड‍िनरल‍बॉडी 

 

8.‍सहकाररता‍िारतीय‍संविधान‍के‍-------‍अनुसूची‍में‍शावमल‍है 

 

अ‍‍िी 

ब‍ VI 

क‍VII 

ड‍IX 

 

9.1904‍के‍अवधवनयम‍में‍खावमयो‍ंको‍एक‍और‍कानून‍द्वारा‍हटा‍वदया‍गया‍था, विसे‍

……........के‍रूप‍में‍िाना‍िाता‍है। 

अ‍. 1912‍की‍सहकारी‍सवमवतयां‍अवधवनयम। 

ब‍. मॉडल‍सहकारी‍अवधवनयम 

क‍. संविधान‍संशोधन‍विधेयक 

ड‍. इनमें‍से‍कोई‍नही ं

 

10.िारत‍का‍………………………………‍‍मे‍िारतीय‍सहकारी‍मूल्य‍और‍वसद्धांत‍दूसरी‍

अनुसूची‍में‍शावमल‍हैं। 

अ‍. मॉडल‍कोऑपरेवटि‍एक्ट 

ब‍. बहु-राज्य‍सहकारी‍सोसायटी‍अवधवनयम‍2002 

क‍‍सहकारी‍सवमवतयाँ‍अवधवनयम‍1904 

ड‍सहकारी‍सवमवतयाँ‍अवधवनयम‍1912 
 

 

 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Sales And Distribution Management 

1. ‍_____________‍आवण‍____________‍विक्री‍संस्था‍विक्रीच्या‍प्रिािी‍अंमलबिािणी‍सािी‍आधार‍आहे‍. 

अ)‍विक्री‍धोरण‍आवण‍विक्री‍कायिक्रम‍‍‍‍‍‍‍क)‍विक्री‍वनयंत्रण‍आवण‍विक्री‍अंदािपत्रक‍ 

‍क)‍विक्री‍दल‍आवण‍विक्री‍अंकेक्षण‍‍‍‍‍‍‍‍‍ड)‍विक्री‍अंदािपत्रक‍आवण‍विक्री‍अंकेक्षण 

2. .‍विक्री‍पूिािनुमान‍_______________‍च्या‍आधारे‍केले‍िाऊ‍शकते. 

अ)‍स्थूल‍स्तरािर‍आवण‍कंपनी‍स्तरािर‍‍‍‍‍‍‍ब)‍उद्योग‍स्तरािर‍आवण‍कंपनी‍स्तरािर‍ 

क)‍स्थूल‍स्तरािर‍आवण‍उद्योग‍स्तरािर‍‍‍‍‍‍ड)‍स्थूल‍स्तरािर,‍कंपनी‍स्तरािर,‍उद्योग‍स्तरािर. 

3. .‍अनेक‍संघटनांमधे्य‍विक्री‍व्यिस्थापन‍_____________‍चे‍कायि‍करते. 

अ)‍मुख्य‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍ब)‍व्यापक‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍क)‍प्राथवमक‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍ड)‍दुय्यम‍ 



4. कोणते‍विधान‍योग्य‍आहे‍ते‍सांगा, ‍i)‍चांगल्या‍विक्री‍संघटनेमधे्य‍,‍वििागाचे‍सिि‍कायि‍अवनयोवित‍पूणि‍केले‍िाते‍ ii)‍चांगल्या‍

विक्री‍संघटनेमधे्य‍,‍वििागाचे‍सिि‍कायि‍वनयोवित‍पणे‍केले‍िाते‍ 

अ)विधान‍i‍‍‍‍‍‍ब)‍विधान‍ii‍‍‍‍‍‍क)‍विधान‍एक‍आवण‍दोन‍‍‍‍‍‍ड)‍दोन्ही‍नाही‍ 

5. .‍_________________‍आवण‍________________‍एक‍सक्षम‍विक्री‍संघटना‍बनितात‍. 

अ)‍मयािवदत‍श्रम‍आवण‍मयािवदत‍अवधकार‍अंतरंग‍‍‍ब)‍अमयािवदत‍श्रम‍आवण‍मयािवदत‍अवधकार‍अंतरंग 

क)‍श्रमवििािन‍आवण‍योग्य‍अवधकार‍अंतरंग‍‍‍‍‍‍ड)‍मयािवदत‍श्रम‍आवण‍मयािवदत‍अवधकार‍अंतरंग‍ 

6. .‍प्रते्यक‍पुिािनुमानानुसार‍______________‍आवण‍_____________‍या‍विवशष्ट्‍गोष्ट्ी‍विचारात‍घेणे‍अवत‍आिश्यक‍आहे‍. 

अ)‍िृद्धी,‍विकास‍‍‍‍‍‍ब)‍उत्पादन,‍बािारपेि‍‍‍‍‍‍क)संसाधन,‍उत्पादन‍‍‍‍‍ड)‍िाढ,‍विक्री‍ 

7. पुढीलपैकी‍कोणत्या‍बाबी‍पूिािनुमान‍लािण्यासािी‍ख-या‍नाही‍ 

अ)‍पूिािनुमान‍क्वचीत‍पररपूणि‍असतात‍‍‍ब‍)‍िविष्यात‍मुलिूत‍प्रासंवगक‍प्रणाली‍समान‍राहील‍ 

क)‍गटासािी‍लािलेली‍पूिािनुमान‍िैयस्कक्तक‍पुिािनुमानापेक्षा‍अचूक‍आहे‍ 

ड)‍दीघिकालीन‍पुिािनुमानापेक्षा‍अल्पकालीन‍पूिािनुमान‍अचूक‍आहे‍ 

8. यु‍एस‍पी‍ला‍पररिावषत‍केले‍िाते‍........................... 

अ)‍विक्रीची‍अवद्वतीय‍वकमत‍‍‍‍‍‍‍ब‍)‍विक्रीची‍अवद्वतीय‍स्कस्थती‍‍‍ 

क)‍विक्रीची‍अवद्वतीय‍प्रस्ताि‍‍‍‍‍‍ड)‍विक्रीची‍अवद्वतीय‍िावहरात‍ 

९.‍िैयस्कक्तक‍विक्री‍_____________‍आहे. 

अ)‍एक‍मागी‍संिाद‍‍‍‍‍‍‍ब)‍वद्वमागी‍संिाद‍‍‍‍‍‍क)‍अ‍ि‍ब‍दोन्ही‍‍‍‍‍‍ड)‍यापैकी‍नाही‍ 

१०.‍िुन्या‍वदिसांमधे्य‍विके्रता‍एक‍_____________‍होता‍. 

अ)‍वनणिय‍घेणारा‍‍‍‍‍‍ब)‍ऑडिर‍घेणारा‍‍‍‍‍‍क)‍अ‍आवण‍ब‍‍‍‍‍‍ड)यापैकी‍नाही‍ 

११.‍विक्री‍के्षत्रामुळे‍विक्रीचे‍_______________‍आवण‍विक्रीच्या‍______________‍िुळून‍येण्यास‍मदत‍होते‍ 

अ)‍प्रयत्,‍संधी‍‍‍‍‍‍‍ब)‍दुलि ि,‍संधी‍‍‍‍‍‍‍‍क)‍सक्षम‍होणे,‍संधी‍‍‍‍‍‍‍‍ड)‍खात्री,‍संधी‍ 

१२.‍विक्रीच्या‍प्रचार‍प्रमोशन‍‍वमश्राणाच्या‍..........................सं्तिामधे्य‍‍आहे‍ 

‍‍अ)‍चार‍‍‍‍‍‍‍‍‍‍‍‍ब)‍तीन‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍क)‍दोन‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍ड)‍पाच 

१३.‍व्यस्कक्तगत‍विक्री‍मधील‍......................महत्वाचा‍घटक................‍आहे‍ 

‍‍अ)‍वकमान,‍प्रमोशन‍वमश्र‍‍‍‍‍‍‍‍‍‍‍‍‍ब)‍नू्यनतम,‍प्रमोशन‍वमश्र‍‍‍‍‍‍‍ 

‍‍‍‍क)‍नाही,‍प्रमोशन‍वमश्र‍‍‍‍‍‍‍‍‍‍ड‍)‍अवतशय,‍प्रमोशन‍वमश्र 

१४.‍..‍.................अरेस्कखत‍केलेल्या‍प्रांत‍शहरी‍आवण‍गैर‍शहरी‍िागात‍दोन्ही‍योग्य‍आहे‍.‍ 

अ‍)‍िेि‍आकार‍‍‍‍ब‍)‍वनिृत‍आकार‍‍‍‍‍‍क)‍हेपिाच‍आकार‍‍‍‍ड)‍िरील‍सिि‍ 

१५.‍एक‍चांगला‍विक्री‍प्रमोशनल‍कायिक्रम‍वकरकोळ‍विक्रीच्या‍संदिाित‍......‍‍..‍..‍‍काढेल.‍ 



अ)ग्राहक‍असंतोष‍‍‍‍‍‍‍ब)‍वकरकोळ‍ग्राहक‍असंतोष‍‍‍‍‍‍‍क)‍घाऊक‍ग्राहक‍असंतोष‍‍‍‍ड)‍दलाल‍असंतोष 

१६.िाक्य‍पूणि‍करा‍“एक‍चांगला‍विके्रता‍....‍...............................................” 

‍‍‍‍‍‍‍‍‍‍‍‍अ)‍तयार‍केला‍िात‍नाही‍‍‍‍ब)‍िन्मास‍येत‍नाही‍तयार‍केला‍िातो‍ 

‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍क)िन्मास‍येतो‍‍‍‍‍‍‍‍‍‍‍ड)‍िन्मास‍येतो‍तयार‍केला‍िात‍नाही‍ 

१७.‍विके्रत्यास‍पे्रररत‍करण्यासािी‍खालील‍पैकी‍कोणते‍साधन‍महत्वाचे‍आहे‍.‍ 

अ)‍विक्री‍स्पधाि‍ि‍संमेलन‍‍‍‍‍‍‍‍ब)‍विक्री‍स्पधाि‍ि‍पररषद‍‍ 

‍‍क)‍पदोन्नती‍िेतन‍िाढ‍बोनस‍‍‍‍ड)िरील‍सिि 

१८.‍विक्री‍कोटा‍विवशष्ट्‍कालािधीसािी‍विक्री‍युवनटला‍वदलेले‍एक‍..‍..‍..............लक्ष‍आहे‍ 

अ)‍गुणात्मक‍‍‍‍‍‍‍‍ब)‍मात्रात्मक‍‍‍‍‍‍‍क)‍अ‍ि‍ब‍दोन्ही‍‍‍‍‍ड)‍‍यापैकी‍नाही‍ 

१९ विक्री‍अंदाि‍पत्रामधे्य‍....................‍चे‍अनुमान‍केले‍िाते.‍ 

‍‍‍‍‍‍‍‍‍‍‍अ)एकूण‍विक्री‍‍‍    ‍ब‍)‍विक्री‍िरील‍खचि‍‍‍‍‍‍ 

क)‍विक्री‍िरील‍एकूण‍खचािची‍आवण‍िविष्यकाळातील‍विक्री‍पासून‍वमळणारे‍उत्पन्न 

ड)विक्रीचे‍लक्ष‍ 

२०.‍‍विक्री‍अंकेशन‍..‍..................चे‍एक‍तंत्र‍आहे.‍ 

अ)‍विक्री‍पूिािनुमान‍‍‍‍‍‍‍‍‍‍‍‍‍‍ब)‍विक्री‍व्यिस्थापन‍‍‍‍‍‍‍‍‍‍‍‍‍क)‍विक्री‍वनयंत्रण‍‍‍‍‍‍‍ड)‍विक्री‍अंदािपत्रक‍ 

२१.‍कोणत्या‍‍वु्यव्हरचने‍अंतगित‍विके्रत्याला‍िास्त‍कवमशन‍आवण‍प्रोत्साहन‍राशीची‍आिश्यकता‍असेल‍ 

अ)‍पूल‍वु्यव्हरचना‍‍‍‍‍‍‍‍‍‍ब)‍पशू‍वु्यव्हरचना‍‍‍‍‍‍क)‍पेवनटर ेशण‍‍वु्यव्हरचना‍‍‍ड)‍िीवमंगवु्यव्हरचना 

२२.‍िरिलेला‍वनव्वळ‍नफा‍वमळविण्यासािी‍अआवण‍विक्री‍खचाििर‍वनयंत्रण‍िेिण्यासािी‍कोणत्या‍प्रकारचा‍कोटा‍

वनधािररत‍केला‍िातो 

अ)‍विक्री‍खंड‍कोटा‍‍‍‍‍ब)‍आवथिक‍कोटा‍‍‍‍‍‍क)‍संयोिक‍कोटा‍‍‍‍‍‍ड)‍वक्रयाकलाप‍‍कोटा‍ 

२३.‍ विक्री‍व्यिस्थापक‍कोणत्या‍ पध्दतीने‍ अंतगित‍ विक्री‍करण्यासािी‍आपल्या‍अनुिािाच्या‍आधारे‍ विक्री‍कोटा‍

वनधािररत‍करण्याचा‍वनणिय‍घेतो‍ 

अ)‍िूतकावलन‍पररपूती‍‍‍‍‍ब‍)‍अंदाि‍पध्दती‍‍‍‍‍‍‍क)‍संयुक्त‍पध्दती‍‍‍‍‍‍‍ड)‍यापैकी‍नाही‍ 

२४.‍विक्री‍अंकेक्षणासािी‍कोणत्याही‍प्रकारचा‍..‍..............सेट‍विकवसत‍केला‍िात‍नाही.‍ 

अ)‍धोरणे‍‍‍‍‍‍‍‍‍‍‍‍‍ब)‍योिना‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍क)‍पररसर‍‍‍‍‍‍‍‍‍‍‍‍ड)‍प्रवक्रया‍ 



२५.‍..‍ ...............मधील‍संघषि‍तेंव्हा‍उदिितो‍िेंव्हा‍समान‍वितरण‍चॅनल‍मधील‍विन्न‍स्तरािरील‍सदस्ांमधे्य‍संघषि‍

उदंिितो.‍ 

अ)‍‍उदग्त‍चॅनल‍‍‍ब)‍के्षवति‍चॅनल‍‍‍‍‍क)‍मल्टी‍चॅनल‍‍‍ड)‍एक‍चॅनल‍‍ 

 

२६.‍वितरकाकडे‍तीव्रतेने‍तीन‍मुलिूत‍पातळीिरील‍स्तर‍वितरणाचे‍नमुने‍वनिडण्यासािी‍आहेत‍ 

अ)‍गहन,‍अनन्य‍उदग्त‍‍‍‍‍‍‍ब)‍गहन,‍‍उदग्त,‍के्षवति‍‍‍‍क)‍गहन,‍वनिडक‍,‍अन्यन्य‍‍ड)‍के्षवति,‍उदग्त,समांतर‍‍‍‍ 

२७.‍ फक्टरी‍औउटलेटस‍ ..........................च्या‍ मालकीची‍स्वत:कडील‍ वशल्लक‍ िसू्त‍ विक्रीसािी‍ संचावलत‍ केली‍

िात्तात‍ 

अ)‍वकरकोळ‍विके्रता‍‍‍‍‍‍ब)‍मध्यस्था‍‍‍‍‍‍‍‍क)‍घाऊक‍व्यापारी‍‍‍‍‍‍‍‍ड)‍उत्पादक 

२८.‍ ‍ वितरण‍ प्रणालीचे‍ मूल्यमापन‍ करण्यासािी‍ कंपनीकडे‍ काही‍ वनकष‍ असणे‍ आिश्यक‍ आहे‍ यात‍

.........................चा‍समािेश‍असू‍शकतो.‍ 

अ)‍वितरणाचा‍खचि‍‍‍‍‍ब)‍खचाित‍बचत‍‍‍‍‍‍‍क)‍वनव्वळ‍खचि‍‍‍‍‍‍‍‍‍‍‍‍‍‍‍ड)‍प्रत्यक्ष‍खचि‍ 

२९.‍.....................आवण‍................................‍ह्या‍एकाच‍नाण्याच्या‍दोन‍बािू‍आहेत‍ 

अ)‍संपे्रषण,‍विके्रता‍पररषद‍‍‍‍‍‍‍‍ब)‍सह-वनिािचन,‍मध्यस्था‍‍‍‍ 

क)‍सामग्री,‍सािा‍‍‍‍‍ड)‍िौवतक‍वितरण,‍विपणन‍रसद 

३०.‍पुराििादारास‍मध्यस्थ‍.........................असतो‍ 

अ)‍विक्री‍सल्लागार‍‍‍ब)‍विक्री‍संचालक‍‍‍‍‍क)‍विक्री‍अवधकारी‍‍‍‍‍‍ड)‍विक्री‍तज्ञ‍ 

३१.‍टेलीमाकेवटंग‍‍‍‍हा‍....................................माकेवटंगचा‍एक‍प्रकार‍आहे‍ 

अ)‍िैयस्कक्तक‍‍‍‍‍‍ब)‍अप्रत्यक्ष‍‍‍‍‍‍क)‍प्रत्यक्ष‍‍‍‍‍ड)‍संघटनात्मक‍ 

३२.‍िौवतक‍वितरण‍व्यिस्थापनामधे्य‍िौवतक‍वितरण‍खचि‍.............................म्हणून‍ओळखला‍िातो‍ 

अ)‍खचि‍कमी‍करणे‍‍‍‍ब)‍सािा‍‍‍क)‍आउटपुट‍‍‍‍‍‍‍‍‍‍ड)‍इनपुट‍ 

३३.‍उत्पादनासारखे्य,‍गोदामाचे‍......................एक‍अतं्यत‍महत्वाचे‍कायि‍आहे‍ 

अ)‍िौवतक‍वितरण‍‍‍‍‍ब)‍उपिोग‍वितरण‍‍‍‍क)‍मौसमी‍वितरण‍‍‍‍ड)‍गुणित्ता‍वितरण‍ 

३४.‍पररिहनाचे‍...........................िणिन‍म्हणून‍केले‍िाते‍ 

अ)‍औद्योवगक‍विपणन‍‍‍‍‍‍ब)‍िैयस्कक्तक‍विपणन‍‍‍‍‍‍क)‍िौवतक‍विपणन‍‍‍ड)‍विशेष‍विपणन‍ 



३५.ररटेल‍ह्या‍शब्दाची‍उत्पत्ती‍.............................शब्दापासून‍झाली‍आहे‍ 

अ)‍फ्रें च-‍अमेररकन‍‍‍‍‍ब)‍फ्रें च-ग्रीक‍‍‍‍‍‍क)‍फ्रें च-िमिन‍‍‍‍‍ड)‍फ्रें च-‍इटावलयन‍ 

३६.‍‍‍गोदाम‍स्थापन‍करण्याच्या‍धे्ययामागे‍.........................हेतू‍आहे‍ 

अ)‍विपणन‍‍‍‍‍ब)‍व्यािसावयक‍‍‍‍क)‍संग्रहण‍‍‍‍ड)‍उत्पादन‍ 

३७.‍घाउक‍विके्रत्याचे‍..........................व्यापारात‍विशेषीकरण‍आहे‍ 

अ)‍िैयस्कक्तक‍‍‍‍‍ब)‍विक्री‍‍‍‍क)‍वकरकोळ‍‍‍‍ड)‍घाऊक 

३८ नावशिंत‍िसू्त‍सािी‍िाहतुकीचा‍कोणता‍मागि‍योग्य‍आहे‍? 

‍‍‍‍‍‍‍‍‍‍‍‍अ)िलमागि‍‍‍‍‍‍ब)‍िायुमागि‍‍‍‍‍‍‍क‍)‍रेल्िे‍‍‍‍‍‍ड)‍रसे्त‍ 

३९.‍मल्टीब्रान्ड‍आऊटलेटस‍..................................म्हणून‍देखील‍ओळखली‍िाते‍ 

अ)‍ई-टर ायलर‍‍‍‍‍ब)‍सुपर‍माकेट‍‍‍‍‍क)‍कटेवगरी‍वकलर‍‍‍ड)‍वडिाउन्ट‍स्टोअर 

४०.‍िाहतुकीचे‍मुख्य‍उवदष्ट्‍म्हणिे‍काय‍? 

अ)‍िसंू्तची‍आवथिक‍िाहतूक‍‍‍‍‍‍ब)‍प्रिासांची‍‍आवथिक‍िाहतूक‍‍‍‍ 

क)‍महसूल‍वमळविणे‍‍‍ड)‍िसू्त‍ि‍प्रिासांची‍सुरवक्षत‍आवथिक‍आवण‍कायिक्षम‍िाहतूक 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 


